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IIporoyog kKon evyapLoTiES

H mapovca dimhopatikn epyacio ekmovidnke 6to mAaiclo tov Metomtuyiokon
[poypdppatog Zrovddv «Digital Marketing» tov ITavemotnuiov Nedmoig ITdgov. H
EMA0YT TOL BELOTOG TPOEKVYE HEGH OO TO TPOGMOTIKO KO ELAYYEAUOTIKO EVOLOPEPOV LLOV
Y10L T QUVOLKT] TV CTPATNYIKAOV TEPLEYOUEVOL GTO HECH KOWVMOVIKNG SIKTHMONG KO TOV
TPOTO WE TOV 0010 aVTEG EMNPEALOVV TNV EUTIGTOGUVI KO TIG 0YOPOOTIKEG TPOBEGELS GTOV
y®po Tov B2B pdpxetivyk. H evaoyoinon pe 10 avTikeievo amoTéEAEGE LU0 OVGIOGTIKN
eumepia epPabovvong oTig cOYYPOVEG TPOUKTIKES EMKOIVAOVIOG KOl YNOLOKNG CTPATNYIKNG TOV

EMYEPTCEWDV.

Katd ™ dubpketa g ekndvnong e LEAETNG TOPOVGLAGTNKOY TPOKANGELS TOV GyeTilovTay
Kuplwg Le TN GLALOYN TPMOTOYEVMV OEGOUEVAOV KOL TNV AVAALGT TOL HEYAAOL OYKOV
TANPOPOPLOV TOL TPOEPYOVTOL OO TO, LEGO KOWVWVIKNG dtkTuwong. H dadikasio avtn,
®0T000, GVVEPAAE KOOOPIOTIKA GTNV aVATTLEN EPELVNTIKMV OEEI0TNTMOV, KPLITIKNG OKEYNS KO
Kavotntag chvoeong Bewpiog Kot TpdEng deEdtnteg Tov Bempd TOAVTIHES Yo KAOE

emayyeApotio tov ydpov tov digital marketing.

®a Ndera va ekppdom T1g Bepuéc Lov guyaplotieg oTov enPAETOVTA KOONYNTH K. ZOQPOKAEOVG
XopdAiaumo, Yo TNV adtdkonn Kafodynon, Tnv VLOGTHPIEN Kol TIC EDGTOYES TAPUTNPTCELS
Tov k0B’ OAN TN ddpKela TG EKTOVNONG TG epyaciag. Emiong, svyapiotd daitepa ta
GTEAEYT] KOl TOVG EMOLYYEALATIEG TOL YMDPOL TOL YNPLOKOD HAPKETIVYK TTOV GUUUETELY OV GTNV
£€peuva Kot GUVEBOAAY LE TIC YVAOOELS KO TIG EUTEIPIEG TOVG GTT GVAAOYY] TOAVTIL®OV

dedopévov.

TéNog, Ba Bk Vo EKPPAC® TNV EVYVOUOGVHVI LOL TTPOG TV OIKOYEVELL KOl TOVG GUVEPYATES
pov yta T dtapkn onpign, TV Katavonon Kot v evedppuven Tov Hov Tpocipepoy Kb’

O TN J1BPKELN TNG EPEVVITIKNG OLAOTIKOGTOG.



Iepiinyn

H mapovoa simhopotikn epyacio eEeTdlel TNV eXOPAON TOV GTPATNYIKMV TEPIEYOUEVOD GTA
UECO KOWVOVIKNG OIKTVMONG GTNV EUTIOTOGVVI] KO OTIG 0YOPUOTIKEG TPOHEGEIC GTOV YDPO TOV
B2B pdpketvyk. Ztoyoc e HeAéTng eivor va O1EPEVVICEL TMG TO TEPIEYOUEVO TTOV
onpoctevetal and edinvikd digital agencies ennpedlel v avtiinym teyvoyvooiag, Tnv

EUMIGTOGVVT Kal TNV TPOOEST CLUVEPYUGING TOV EMAYYEAUATIKOV TEAATOV.

[Mo v entitevén tov 6TOY0V, EPUPUOGTNKE GLVIVAGTIKY peBodoroyia:

(a0) avéAivon mepieyopévou og déka (10) emAieypéva eAAnvika agencies, 6mov e€etdoTnKoY
dmdeka (12) avaptioelg avd eTatpeia, KATNYOPLOTOMUEVEG O EKTTOOEVTIKO/EVILEPOTIKO,
TpowOnTiKd/eTonpukd kot amodsktikd/case study mepieyduevo:

(B) mocotikn épevva pécm epwtnuatoroyiov (n=118), to oroio a&loAdynce v EUTIGTOGUVY,
™V avTilapBoavopevn texvoyvoaoia kot tnv tpdeon cuvepyaciog pe Bdon mevtafadua

KMpoka Likert.

Ta anoteAéopata g avaAvong TePlexotEvon €0e1Eav OTL TaL posts OMOJEIKTIKOD Kol
EKTTOOEVTIKOD YOPAKTIPO GUYKEVIPADOVOLV TO, LYNAOTEPQ EMITESQ AAANAETIOpOONC,
gvioyvovtag TV avtiAnyn aélomiotiog Kou emayyelpotiopnot. Avtifeta, 1o
TPOo®ONTIKO/ETOPIKO TEPLEYOUEVO, OV KOL AYOTEPO JAOPACTIKO, GUUPBAALEL GTN daTHPNON

LGYVPNG ETOPIKNG TOVTOTNTOG.

H otatiotikn avdivon tov dedopévav tov epotnuatoroyiov (LEow SPSS) emPePainoe
1oYLPEG DETIKEG CLGYETIOELG HETOED EUMIGTOGVVIG, TEXVOYVOGING kot TpdOeong cuvepyaciag (r
=0.78, p <0.01). H avtihapPovouevn teyvoyvooio (M.0.=4.33) avadsiydnke og o
ONUOVTIKOTEPOG TPOPAENTIKOG TAPAYOVTOG Yo TNV TPOOEGT GLUVEPYAGING, EVD N EUTICTOGVUVN
(M.O.=4.37) amotérece BepeMmdIN TOPAYOVTO GT) ONULIOVPYIO, LAKPOYPOVIDY

EMOYYEALATIKOV GYECEWDV.

H épevva xatainyel oto cvunépacpo 6t M emtvyio evog B2B agency e€aptatat amod ™
GUVETN, TOLOTIKN Kol 1PV GTPATNYIKY| TEPLEYOUEVOL. O EMYEPNOELS TOV ENTEVOVOLY GE
EVILEPMOTIKO KOl ATOSEIKTIKO TEPIEXOIEVO EVIGYDOVV T PNUUT| TOVG, SLOPOPOTOLOVVTOL OO

TOV OVTOYOVIGHO KOl O1IKOOOHOVV PIOGULEG OYEGEIS EUTIGTOGVVIG.



AéEarc-khewond: B2B marketing, epmotocivn, texvoyvmaoia, tpdeorn cuvepyaciag,

OTPOTNYIKN TEPLEYOUEVOD, LEGT KOIVAOVIKTG OIKTOMON|G.



Abstract

This dissertation investigates the impact of social media content strategies on trust and
purchase intention within the B2B marketing context. The primary objective is to explore how
the content published by Greek digital agencies influences perceived expertise, trust, and

intention to collaborate among professional clients.

A mixed-methods approach was adopted:

(a) content analysis of ten (10) selected Greek agencies, examining twelve (12) posts per
company, categorized as educational/informative, promotional/corporate, and
demonstrative/case study content; and

(b) a quantitative survey (n=118) using a five-point Likert scale to assess trust, perceived

expertise, and collaboration intention.

Findings from the content analysis revealed that demonstrative and educational posts achieved
the highest engagement, strengthening perceptions of reliability and professionalism.
Conversely, promotional content—though less interactive—supported long-term brand

identity and consistency.

SPSS statistical analysis confirmed strong positive correlations among trust, expertise, and
collaboration intention (r = 0.78, p < 0.01). Perceived expertise (M = 4.33) emerged as the
most influential predictor of collaboration intention, while trust (M = 4.37) proved vital for

sustaining long-term business relationships.

The study concludes that the success of B2B agencies depends on consistent, transparent, and
value-driven content strategies. Agencies that prioritize educational and case-based content
enhance their reputation, strengthen trust, and differentiate themselves in the competitive

digital landscape.

Keywords: B2B marketing, trust, expertise, collaboration intention, content strategy, social

media.
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Kepaiarwo 1 — Ewsayoym

1.1 T'evik6 mhoiowo ka1 onpacic Tov OEpatog

H payodaio e£EMEN ™S ymoeokng Teyvoroyiog £xel petaoynuoticet priikd tov Tpdmo Le Tov
07010 Ol EMYEPNOELS EMKOVMOVOVV, TPOPAALOVY KOl VOTTOGGOVV GYEGELS EUTIGTOCVVNG LE
TOVG TEAATEG TOVG. Tal LEGH KOWVOVIKTG SIKTVMOTG amoTELOVV TAEOV PaciKd epyaAeio TOV
EMYEPNUOTIKOD LAPKETIVYK, EMTPETOVTOG GE OPYAVIGHOVG VO, OTLLLOVPYOVV KOt VO, SIAVELOVV
TEPIEXOLLEVO TTOV EVIGYVEL TNV OVOYVOPLGILOTNTA, TNV OEI0TIGTIO KOt TV OvVTIAnY
teyvoyvociog. Evd ol mepiocdtepeg épeuves £xovv emkevipwbel oty enidpaocn tov social
media 6to B2C mepifairov, to medio Tov B2B marketing mapovoidlet diaitepdmmreg mov

kafiotoOV avaykaio pia Eexmplot) TPpocEyyion.

210 B2B mhaicto, ot amopdcelg AMyng cuvepyacidv Baciloviotl meptocdtepo e 0pOoloyIKA
KPLTNPLOL, LOKPOYPOVIEG GYECELS KOl EUMIGTOGVVI TAPA GE GLVOLGOHNUOTIKA 1) TOPOPUNTIKA
epebiopara. O digital marketing agencies kalovvtol vo Teicovy emayyelpatiec Kot
0pPYOVIGLOVG Y10, TNV 0&LOTLOTIOL, TV TEYVOYVAOGIO KOl TNV KOVOTNTE TOVG VO, TPOGPEPOVY
LETPNOLO ATOTEAECUATO. ZE AVTO TO TEPPAALOV, Ol GTPATNYIKES TEPIEXOUEVOV GTO LEG
KOW®OVIKNG OIKTOMOONG AEITOLPYOLV OYL ATADG G EPYALEID TPOPOANG, AAAL OC UNYOVIGLOG

01KOOOUNONG EUTIGTOGVVNG, O10POPOTOINGNG Kot EVIGYLONG TG TPOBEGN S GLVEPYATTOG.

H mapovoa €peuva emotdketl vo avadeilel TG dopopeTKol TOTOL TEPIEYOUEVOD, OTWS
peAéteg mepintwong, testimonials TeAatdVv, ekTadeLTIKA posts, Pivteo ko live Tapovsidoels,
emmpedlovv Tic avtikyelg Tov B2B decision-makers otnv eAdnvikn ayopd. H peiétn
EVTAOOETOL G€ £va EVPVTEPO TANIG10 KoTavOnomg Tov trust-based marketing xon g perceived
expertise, 000 KPICIUOV TOPAYOVIOV Y1 TN SLUUOPPOGCT) EUTOPIKOV GUVEPYUSLDY GTOV KAADO

TV VINPECIDV.

1.2 Zkomog Kot 6TOYOL TG EPEVVAG

H epyacia otoyevel otnv avalvon g enidpaong T®V GTPATNYIKMOV TEPIEYOUEVOL GTA LEGQ
KOW®VIKNG SIKTOMGNG GTNV EUTIGTOGVVI] KO GTIS 0yOpOoTIKEG TpobEécelg atov ympo tov B2B

UAPKETIVYK, LE EOTIOGT OE EMYEIPNOELS TAPOYNG VANPECIOV YNPLOKOL HApKETVYK. O poAOG



TOV TTEPIEYOLEVOL oTa social media £xel AmMOKTGEL GTPATNYIKT ONUacic, KaOMG GLVOEETIL e

TNV TPOPOAN TG TEXVOYVMGIag, TN Sapdveilo Kot TV aSloTIoTio TOV TopOY®V VINPECUDY.

Ewdwotepa, o1 empuépoue otoOY0L TG HEAETNG lvar:

e H xatnyopromoinon kot 0E0AGYNON TOV HOPPAOV TEPLEYOUEVOL TTOV YPTGLOTOLOVV TO,
digital marketing agencies.

e H avéivon g emidpaong Kabe TOTOL TEPIEYOUEVOD GTNV EUTIGTOCLVY, TNV TPOHEST
cuvepyasiog Kot T cvumeppopd twv B2B medatmv.

e H diepedvnon tov TpocdoKidV Kot TPOTIUNCEDY TOV EXAYYEALATIOV-TEAATOV CYETIKA
pe v online Topovcia TV TOPOHY®V VINPECLOV.

e H avéntuén npotdoemv Yo amoTteAecUATIKOTEPT] 0E10TOINGT TOV TEPIEXOUEVOL GTA

social media and erorpeiec Tov KAASOL.

H épevva emdunketl va kaAdyeL 10 veiotapevo Kevo ot Biprloypaeio oxetikd pe ) chvoeon
tov B2B content marketing pe v eumiotochivn Kot TIC ayopacTIKES TPOBEGELS, TAPEXOVTOG

1660 BempnTIKT 060 Kot TPAKTIKN a&ia.

1.3 Epegovnrikd gpotipoto

Me Bdom toug Tapandve cTdyovs, N LEAETN emyElpel Vo amavTioel oTa €61G EPELVITIKG

EPMTNLATO, OPYUVOUEVO OE TPELS OepoTikég EVOTNTES:

A. TOTOl Ko YopaKTNPIOTIKA TEPIEXOUEVOV

1.ITow elvan ta KPLOTEPO £10M TEPLEXOUEVOD TOL YPNGLOTOLOVV TO agencies oTo LEGa
KOWVOVIKNG OIKTOMONG KOl TOL0L ) GLYVOTNTA TOVG;
2.I1wg dapopomoteital n 6TOYELGN KoL 0 GKOTOG KAOE TOTOL TEPIEXOUEVOD (EVNUEPDTIKAC,

EKTOLOEVTIKOG, TPOMONTIKOG);



B. Avtiinyn a&log kot eumoToouvng

3. Mg emmpedletl ke eidog mepreyopévon v avtiinym tov B2B nelatdv oxetikd pe tnv
a&lomotio, TNV €£101KEVON Ko TNV TEYVOYVOGIN TG EMLXEIpNONG;
4. TTowot Tapdyovteg (m.y. TO1OTNTO, GUVETELN, CAPNVELN, ALCONTIKY]) EVIGYVOVY TNV

EUTGTOGVVT] TTPOG EVAV TAPOYO LINPECIAOV YNOLOUKOD LAPKETIVYK;

I'. Zoumepipopd kot TpoHeon cuvepyoasiog

5. Ioeg givar o1 Pacikég cuUTEPIPOPES TOV EVEPYOTOLOVVTAL LETA TNV £KOECT] OE TEPLEYOUEVO
ota social media (w.y. avalnitnon TANPOEOPLOV, ETIKOVOVIO, OITNLLO TPOCPOPAC,
cuvepyacia);

6. Yndpyet dStapopomoinon oty enidpact avaroya pe 1o péyebog g emyeipnong 1 to €100g

vanpeciog Tov avalntd o TEAITNG;

H ondvinon ota mopamdve epmTHoTo OVOLEVETOL VO TPOGPEPEL OVGLUGTIKEG YVAGELS Y10 T

Bektimon TS OmMOTEAEGLATIKOTNTOG TV GTPATNYIKAOV social media marketing stov B2B

YDOPO.

1.4 Zvvonttikn peBodoroyia

H epevvntucn mpocéyyion axorovdei pikm pébodo (mixed-method), cuvdvdlovtag molotikn

K0l TOGOTIKY 0VAAVGT. ZVYKEKPIUEVOL:

e  Oa mpaypotomombel avdivon mepieyopnévov emieyuévav social media Aoyoplacuov
amd eAMnvika digital marketing agencies, ®ote vo KatnyoptomomBovv ot TuTTOL

nepleyopévov (m.y. testimonials, ekmondevTiKd posts, case studies, Bivteo).

e X1 ouvvéyela, Ba deEaybel mocotikn épevva pe epoTNUATOAOYI0 o€ detypo 80—100
decision-makers (15toxtnteg, marketing managers, 6teAéyr) mov Guvepydlovtot 1

e€etdlovv cuvepyacia pe agencies.



e Ta dedopéva Bo avarvBovv pe ™ Ponbeta tov Aoyiopkod SPSS, péow meprypapikng
OTATIGTIKNG KO OVAALGNG CLGYETICEWV, MGTE Va. d1EpELYVNBOVV GYEGEIC HeTAlD

peTafANTOV.

O cvvdvacuog TV dV0 HeBdOMV Ba emMTPEYEL TV ATOTOHTOON TOGO TOV AVTIKEUEVIKOV

TPOKTIKOV TOV agencies 660 Kol TV VTOKEUEVIKOV AVTIANYEDV TOV TEAUTOV TOVGE.

1.5 Aop1) g gpyaoiog

H durhopatikn epyacio amoteAeitonl and névte KeQAAaLo.

To Kepdraro 1 mapovoidlet To yevikd mAaiclo, TOV GKOTO, TO EPEVVITIKA EPOTILLOTO KOL TN

pneBodOAOYIKN TPOGEYYION.

To Kepdraro 2 mepihapfavet m Bewpnrtikn Ospelioon kot tn PpAloypagikn avookonnon,
omov avarvovtot ot Bactkéc Evvoleg tov B2B marketing, Tov content marketing, tng

EUMIGTOGVVNG KOl TNG 0YOPOCTIKNG TpOBecNC.

To Kepdraro 3 meprypdpet avarvtikd t pebodoroyia g Epevvog, To detypa, ta epyaleio

GLALOYTG KOl AVAALGONG OEOOUEVMV.

To Kepdraro 4 mapovctdlet Ta amoTeAEGHOATA TNG AVAAVOTG TEPIEXOLEVOD KO TNG TOGOTIKNG

£€pEVVocC.

Téhog, o Kepdraro 5 meptlapfdavet mn cvlnmnon tov eupnUdT®V, T0 COUTEPACLOTO KOl TIG

TPOKTIKEG TPOTACELS Y10l ETOLYYEAUATIEC TOV KAADOL.



Kepararo 2 Ocmpntiko IThaicro
2.1 Ewoaymyn oto OcpnTikd thaiclo

To Bewpntikd mhaicilo amoterel T Pdon Tave oty omoia otnpileTon 1 EpgLVNTIKA
TPOGEYYIoN TNG TOPOVGOG SUTAMUATIKNG EPYACIAG. LKOTOC TOV EIVOL VAL TOPOVGLAGEL TIG
Baokég évvoleg kot Bewpieg mov cuvdsoviat e To BEpN TG EMOPOCTG TOV GTPATYIKMV
TEPIEYOUEVOD GTO LEGO KOIVMVIKNG SIKTOMGNG GTNV EUTLGTOGVVI KO GTIC 0YOPOUCTIKEG

nmpobécelg oto mhaicto tov B2B marketing.

H evétra avt emyepel va avadei&el T n aAAnAenidpaon avAPESH GTO TEPIEYOUEVO, TNV
EUMIGTOCVVT KOL TNV avVTIANYN TEXVOYVOGiog GUUPBAAAEL 6T ANYN OTOPACEDY GUVEPYUGTOG

petalh enyelpnoewv.

2.2 To B2B marketing kot ot 10101TEpOTNTES TOV

To emyepnuotikd papketvyk (Business-to-Business marketing) avagépetat otig GuVOAAOYES
UETOED OPYOVIGU®V, ETAPEIDV 1 EXAYYEAUATIOV, KO OLOPOPOTOLEITAL CTULOVTIKE 0t TO

UAPKETIVYK TTPOG TOV TEMKO Katavaimtn (B2C).

210 B2B mepidriov, n dradikocio ANyng aropdcewy yapaktnpiletol amd opboroyiouo,
Tekunpioon Ko pokpoypovia décpevon (Webster & Wind, 1972). To “Decision-Making
Unit” (DMU) nepthapavel ToAAamAoVG EUTAEKOUEVOVS, CTEAEYN, TPOUNOEVLTEC,

OLKOVOHKOVG OVOAVTEG, TTOL GUVOLALLOPPMVOLY TNV TEAIKN OTOPAUGT) GLVEPYUGIOG.

H epmotoovvn (trust), n aélomotia (credibility) ko n avtiAnym texvoyvociog (expertise)
nailovv Kaboplotikd poAo 6e avTo TO TEPIPAALOV, KaOhG avTikadiotohv Tov mapdyovta

«ovvaicOnua» Tov cvyvd kuplapyei oto B2C marketing.

XOyypoveg épevves (Brennan & Croft, 2012; Alalwan et al., 2022) deiyvovv Ott o1 emtyelpnoeLg
eMeVOHOLY OO Kol TEPICCOTEPO GTNV YNPLOKT] TOLG TOPOLGIN LE GTOYO VA EVIGYVGOLV TN

Q|| TOLG KO VO, XTIGOVV OYEGELS EUMIGTOCVVNG UECH SLOOIKTLOKNG emKovavioc. Eldua



GTOV YMPO TMOV LANPECGLOV, OTOL TO TPOIOV elval dvAo, To brand trust Aeitovpyel MG KEVTPIKOC
UNYoVIo oG aSloAdynong Kot ETAOYNG GUVEPYATT).
2.3 Relationship Marketing kou Trust-Based Marketing

H 6ewpia tov Relationship Marketing emikevtpdveral ot onpovpyio Kot dtotnpnon
LOKPOYPOVI®MV GYEGEMV UE TOVG TTEAATEG, divovTag Eupacn oty apotPaio agio Kot T cvveyn
emkowvwvia (Morgan & Hunt, 1994). to B2B mlaicto, ) oyxéon avt Pacileton otnyv

gUmoToovVT (trust) kot ot déopevon (commitment).

To Trust-Commitment Model vrootnpilet 611 1 eumictocVN anoterel TpovmodHeom yo )
dnpovpyia déopevonc, n onoia pe T GePA TG 0dNYel o€ otabepéc kot apotPain ermeereig

GLVEPYUGIEC.

2oppava pe tov Gounaris (2005), to relationship marketing 6to ynowokd nepiBdiiov
npobimobEtet tn dwopkr) mapoyn a&log pEsm yvaong, dapdvelag kot aSomiotiog. Ot
EMYEPNOELS TOL TTPOPdAlovY TeEKUNPLOUEVO, avBevTiKo Teplexduevo ota social media

eVIoYVOVV TNV aicOnom eumeTocHvNg Kot S1oPOPOTOLOVVTOL OO TOVS OVTAYWOVIGTEG TOVC.

To trust-based marketing enekteivetl T Aoywkn avtn, eotidlovtag otr dwayeipion kdOe onpeiov
enaeng (touchpoint) pe TpOTO TOV EVIGYVEL TN SLOPAVELDL, TV TEXVOYVOGIO KOt TN GUVETELD

Tov brand.

210 mhaicto tov B2B marketing, 1 eumiotocivn dev anotedel 0mA®S YuYOAOYIKO TOPAyOvVTOL

OALG AVTIKEEVIKO KPLTHplo emAoyns cuvepydtn (Gupta & Bose, 2022).

2.4 To nepreyopevo g otpatyiko gpyaireio (Content Marketing)

To content marketing opiletol ¢ 1 oTpaTnyKn dNpovpyiag Kot dbyvong a&tOA0Yov,
GYETIKOV KOl GUVETOVG TTEPLEYOUEVOL LE GTOYO TNV TPOGEAKVOT] KOl O1ALTHPN O TEAATADV
(Pulizzi, 2014). Zto B2B m\aicto, n a&io Tov meplexoptévou £yKertol 6To OTL AEITOVPYEL MG
“omdoen” g TEYVOYVMGTOG KOl TNG ETAYYEALOTIKNG EMAPKELONS EVOS 0pyavioroV. Onwg

avaeépet o Pulizzi (2014), n otpatnyikn dnpovpyio TEPLEYOUEVOL ATOTEAEL TOV TUPNVO TOVL



oVYyxpovov content marketing, Kafmg EMTPETEL GTIG EMYEPNOELS VO TPOGEAKVOLYV KOl VOl

TN POVV TEAATEG LECH OEING KOl CUVETELOG.

YOuewva pe toug Chaffey kot Smith (2017), ot popeég mepieyopévon mov amodidovv

KkaAvTepa oto B2B givau:

e case studies, TOL ATOSEIKVOIOLV ATOTEAECUATIKOTNTO,
e white papers, Tov TaPOVGIALOVLY TEKUNPLOUEVT YVAOT,
e testimonials Kot reviews, Tov gViGyOOVV TNV KOW®OVIKT omddeén,

® KOl eKTodeLTIKA posts 1 Bivieo, mov TpofdAiovy TNV TEXVOYVOGI.

H dnpovpyia mepeyopévov pe a&ia (content value perception) cuvoéetat dpeca pe tnv

EUMIGTOGVVT Kal TN OTIKY 6TdoN Tov TEAdTN TTpog TNV emtyeipnon (Alalwan et al., 2022).

H npoéceatn épevva tov Content Marketing Institute (2023) deiyvetr 611 10 73% 100v B2B
marketers Oewpet 1o content marketing Oepeldon otpatnykn yo ™ dnpovpyia leads kot ™
dwatnpnon meratelokmv oxécemv. Ot Tsimonis & Dimitriadis (2023) emPefatdvovv 6Tt 01
oVyypovec B2B otpatnyicéc mepleyoévon EMKEVTPMOVOVTOL GTN SLOPAVELD KO GTN
onuovpyia eUmGTOGHVNG, EMAVATPOsdlopilovtag T oyéon HetaEy brand kot emaryyeALatikod

KOowov.

2.5 Perceived Expertise kou Brand Credibility

H évvouwn g perceived expertise Teptypaeel TV oVTIANYN OV £YEL O SVVNTIKOG TEAATNG Y10t
10 eMimed0 YVOONGC, EUTEPIOG KOl EMAPKELNG VOGS opyavicpov. 1o B2B marketing, 6mov 1o
TPOiOV 1N 1 VANPETia elval cLYVA TEXVIKA GUVOETA, 1 AVTIANTTN TEYVOYVOGia ETNPealel dueca

v gumotocHvn (trust formation) kon tnv TpoHeon cvvepyasiog (purchase intention).

H Biproypagio (Hovland et al., 1953; Ohanian, 1990) avayvopilet Tnv 101KOTNTO Ko
a&lomotio TS YN ®G 600 PaCIKEG O10GTACELS TNG TEGTIKOTNTOS. OTOV TO TEPLEYOUEVO EVOG
agency UETOOI0EL TEKUNPLOUEVES YVDGELS, LETPNOILOL OTOTEAECLOTO KOl GUVETELD, VPOVGS, O

QTOOEKTNG TO EPUNVEVEL MG EVOEIEN EMAYYEALOTIKNG EMAPKELOGC.



Y10 mAaiolo Twv social media, | AVTIANTTH TEYVOYVOGIN EVIGYVETOL LECO OTTO TN GUVEXT|
ONUOGIEVOT| EKTTOOEVTIKOD TEPIEXOUEVOV, EMTVYNUEVOV projects Kat dedopuévav enidoong, To

omoia PETATPEMOLY TNV emKovavia og amddelEn a&lomotiog (Nunan et al., 2023).

2.6 To povtédo AIDA ko 1 dwadKacio ETPPONG

To povtélo AIDA (Attention — Interest — Desire — Action) amotelel pio and T KAUGIKEG
TPOCEYYIGELS TNG EMKOIVMOVING KOl TOV UAPKETIVYK, TEPLYPAPOVTAS TO GTASLO LEGH TOV
omoilmVv évag amodEékTng odnyeital 6g evépyeLa.

210 B2B nepidrrov, to AIDA pmopet va eppnvevdet wg e&ng:

e Attention: TPOGEAKVGT EVOLOPEPOVTOG LEGM OTTIKA VOLaG Kot a&1OTIGTOV

TEPLEYOUEVOD,

e Interest: guPfabuvon oto mepieyOUEVO TOL TPOPAAAEL TEYVOYVOGiaL,

e Desire: avantuoén npobeong cuvepyaciog Paciopévng 6Ty EUmGTocHVY,

e Action: gmkovaovio 1 GOVOYT GLVEPYAGIAG LLE TO agency.

To povtélo avTd AEITOVPYEL GUUTANPOUOTIKG LE TIG EVVOLEG TNG EUTIGTOGVVIG KoL TNG
teyvoyvociog, Kabng n tpddeon dpdong (action) tpoiimobétel v avtiAnym a&omotiog Kot

Vv Ymapén Betikng oyéong pnetalh amocToAEn Kot OTodEKT.

2.7 Epmotooivn, tp60eon cvvepyacioc kot B2B ayopaotikn copmeprpopd

H epmotoovvn (trust) amotelel Oepéio g B2B ayopaoctiknig copmeprpopds. Onwg
emonpaivovv ot Coulter & Coulter (2002), 1 eumiotochvn Tpog VOV TAPOYO LINPECIDOV
EVIOYVETOL LEGA OO TN CLUVETELD KO TN SLAPKELL TG TYEONGS, YEYOVOS TTOV €XEL 1d104TEP
onuocio otig B2B cuvepyaoies. Zoppwva pe 1o povtédo tov Webster kot Wind (1972), ot
enayyeALaTikéG amopdoelg Pacilovtal otn cuAloyikn a&loAdynor kvovvou kot opélovg. H
VP& EUTIGTOGVVIG LELOVEL TNV ovTIAAUPovopevn afefordtnra Kot eVieyveL T dEGUELON

(commitment).



H np6Beomn cuvepyaciag (purchase intention) ennpedleTor amd TV TOIOTNTO KO T GUVETELD
TOV TEPLEYOUEVOD, KOOMG Kot amd TO MG avTd cuvOEeTa LE TIG aleg KOt TIG avAYKES TOV

nmeldtn (Bock et al., 2022).

H dnpovpyia Betikng eumeipiog péom mepexopévon vyming a&iog odnyet 6t SlopdpPoN

BeTikng oTdomng, evioyvovtag T d1dbeom Yo cuvepyacia.

2.8 Xvvoyn Tov Oe@pnTIKOD TAOIGI0V

To Bewpntikd mhaicto g epyaciog faciletor 61N 61060VIEST TEGGAPOV PacIKOV aEOVMOV:

1.Content Marketing — to mepieydpevo og péco tekunpimong kot emkowvmviog a&iog.
2.Trust Formation — 1 gumiotochvn ¢ unyavicpds peimong apeporotnrag.

3.Perceived Expertise — 1 avtilnm texvoyvoocio wg mapdyovtog a&lomiotiog.

B2B Buyer Behaviour Models — ot diadikacieg Aqyng and@oong 6To EXLYELPNUATIKO
nepPaAlov.

H xotavonon avtdv tov evvolmv mapéyel o Oempntikd vtoPadpo yio v EpeuVNTIKN
avéAivon mov axkolovbel. Zta endpeva kepdiota, 1 Bempio vt Bo cuoyeTioTEL HE TOL
ELPNUOTO TNG TPMOTOYEVOVS EPELVAG, TPOKEUEVOL VO AmoTLT®OEL 1 EMidpaoT TOV
GTPATNYIKOV TEPLEYOUEVOL GTIV EUTIGTOGVVI KOl OTIS 0yOpaoTikég Tpobéoelg twv B2B

TEAATOV GTNV EAANVIKT] ayopd.



Octikn Enidpaon
Epnotooivn

A
i
i
1

v

MpdBeon
Ankenidpaon Zuvepyaoiag

Texvoyvwoia
Oetikr} Enidpaon

Awypappa 1. Osopnticd Moviého Zyéong Epumoetoovvng — Texvoyvooiog — I1poBeong
Xuvepyaciog

IInyn: 16ia Eneéepyacio (2026)

Kepararo 3 — MegBoooroyia Epgvvag
3.1 Ewoayoyn

H pebodoroyia amoterel T Pdom kabe emotnuovikng peAétng, kabopilovrog tov tpdmo pe
ToVv 0moio Tpoceyyilovtal To EPELVITIKA EPOTNUOTA Kot TAG GUAAEYOVTOL, AVOADOVTOL KOt
ePUNVEHOVTOL TOL OEOOUEVO. ZTNV TOPOVGO SITAMUOTIKY £pYacia, 1 pebodoroyia oyedidotnKe
LE GTOYO VO OIEPEVVNOEL LE EMGTNHOVIKT EYKVPOTNTO TNV EMOPOCT] TOV CTPOUTIYIKDV
TEPLEYOUEVOD OTO HLEGO KOWVMOVIKNG OIKTOMONG GTNV EUMIGTOGVVN KO GTIG OLYOPUOTIKEG

TPoBEcELS TV EMYEPNGE®Y GTOV Y®po Tov B2B marketing.

H emoyn ¢ kg epevvntikng tpocéyytong (mixed method) mpoxdmtel amd v avdykn
KOTOVON GG TOV POVOUEVOL GE OVO EMMENN: QUPEVOS TNV AVTIKELEVIKT ATOTOTMCT| TOV

TPOKTIKAOV TOL epaprdlovv ot etarpeieg digital marketing pécm avaivong mepieyopévon, kot
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aQETEPOL TNV avTiAnyn kot otdon twv B2B tehatodv péca and mocotikd d0edouéva Tov
GLALEYOVTOL HECH EPMTNUATOAOYIOV. O cLVOLOGUOG TV 6V0 HeBOd®V gvioybEL TNV
gykvpotnta (validity) kou a&lomiotia (reliability) T@v anoteAeGUATOV, TPOGPEPOVTAG IO,

OAOKANPOUEVT] EPEVVTTIKT] EIKOVOL.

3.2 EpguvnTikog 6)£010.010G

H épevva axorovbel meprypapikd kot emeEnynuotikd yopoktpa. [eptypapikd, Kabng
OITOTVTIMVEL TIG TTPAKTIKES TEPIEXOUEVOD TMV agencies 6Ta LECH KOWVMOVIKNG SIKTOMONG, Kot
EMEENYNLOTIKO, O10TL EMLXEPEL VO EENYNOEL TAOG Ol GLYKEKPLUEVES TPUKTIKESG EMNPedlovy TV

EUMIGTOGVVT] KOl TH GUUTEPLPOPA TOV TEAUTAOV.

Epguvnuiki AlaSikacia kat
Ytadia AvdAuong Meplexopévou

{ KaBoplopég Epeuvnuikwv Epwinuatwyv W

l O¢etikn) Enidpaon

Erdoyn kat Kataypad Asedopévwv
(Avaptnoewv)

l Oetikn Enidpaon

Kwbdikoroinon kat Katnyoptoroinon
Mepiexopévou

l Oetkn Enidpaon

[ TtatioTtikr) AvaAuon Aedopévav ’

!

Yulntnon Kat Zupnepaopata ‘

Awdypappa 2. Epgovnticn Awndwkoacio kot Xtddio Avaivong [epieyopévov

[Inyn: Idia Ene&epyacia (2026)
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To gpevvnTikd oyédo amoteAeiton amd dvo Pacikd oTAd:

1.Avdivon Iepieyopévou (Content Analysis):

310 TP®TO GTAS0, CLAAEYETOL KOl avOAVETOL VAIKO ard 100—120 avaptnoelg o TAATQOPLES
Kowvavikng owtvmong (Facebook, Instagram, LinkedIn) déka edAnvikav digital marketing
agencies. Ot avoptnoelg emiéyovtal BAcel OEUATIKNG KOl XPOVIKNG OVTUTPOCMTEVTIKOTNTOG

(tedevtaio e&aunvo). H avdivon emkevipmvetal o€ TPELS PacIKES KOTNYOPLes:

e Evnuepotikd / Exmoaidevtikd mepieyopevo (m.y. ovufoviés, how-to guides, insights),

®  AmodekTikd mepleyopuevo (m.y. case studies, testimonials, fpafevoelc),

o [IpowOntid mepiexduevo (m.y. LVANPEGIES, TPOSPOPES, GLVEPYATIES).

H xammyoplomoinom Ba emttpéyel T 60yKpion g Oepotoroyiog Pe To AmTOTEAEGLATO TOV

epOTNHOTOAOYIOV.

2.IMocotikn 'Epevva péow Epotnuatoroyiov:

To devtepo othd10 mephapPdvetl T dnpovpyio Kot O10voUr SOUNUEVOD EPOTNUATOAOYIOV GE
80-100 decision-makers entyeipricemv mov dpactnplonotovvtat oty EAAGda. Ot
ovupeTEYovTeg Ba emieyovv pe dstypatoAnyio okomol (purposive sampling), kabmg eivorn

amopaitnTo va 0lféTovy eumelpia 1 EvePyn GuvePyasia e ETOPEIEG YNOLOKOD LAPKETIVYK.

To epompatordyo Bo oyxedlaotel nhektpovikd (Léow Google Forms) kot Oa dtovepun el
owdkrvakd péow LinkedIn, email kot emoyyeApoatikadv opddowv. H mepiodog cuAloyng

dedopévov Ba drapkécel Tepimov dVO EPSOUAOES.

3.3 IAnOBvopdg kot Agiypa

O TANBLGUAC TG £pEVVOG OPOPE EMLYEIPNOELS KO ETAYYEALOTIEG TTOV gite GLVepPYAlovTOoL 0T

elte avalntodv cvvepyacia pe etoupeieg mapoyng vanpeoiwv digital marketing otnv EAAGSa.
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To evorapépov eotidleton o emyepnoelg B2B kot B2C mov aglomolovv eEmteptkoig

ocuvepydreg yia T dayeipion tov social media, Tov Kopmavidv 1 tov SEO.

['a ™) mocotikn épevva, to detypa Ba amotekeital amd 80—100 oteAéyn ta omoia KOTEYOLV
Béoeic evBuvng (.. 101oKTNTEG, marketing managers, project managers). H coppetoyn fa

elvat ovavoun kot €0eAoOVTIKN, TPOKEEVOL VO SLOCOAMGTEL 1 EIMKPIVELD TOV OTOVTGEDV.

['a v avédivon mepieyopévov, emréyovrol déka eAlnvikd digital marketing agencies pe
EVEPYTN TOPOLGIN 6TA HEGH KOWVMVIKNG diktdmong. H emthoyn tovg Pacileton o kpiripla
dpacTNPOTNTAS, 0Pl avapTHGE®V, AAANAETIOPACTG KOVOD KOl AVTITPOCOTEVTIKOTITOGC

™G EAMANVIKNG ayopdiG.

H npocéyyion avt e€ac@arilet £va avTimpos®mmevTikd delypa tov kKAAdov, yopic vao
OTTOLTEITOL GTATIGTIKY] YEVIKELON, OAAG EMITPETEL T SIOUOPP®GCT TOLOTIKOV GUUTEPACUATOV

OV GLVOEOVTOL LE TIG CTPATNYIKES EMKOVAOVING Kot TNV avTIAny” o&iog.

3.4 Epyaleio. ovALOYNG 0EOOUEVOV

H épevva aglonotel 000 Pacikd epyaieio:

o) AvdAvon mepleyorEvVou

H avéivon nepieyopévou amotelel pio TOLOTIKT Kol TOGOTIKN HEHOOO OV EMTPEMEL TN
GLGTNUATIKY TEPLYPOUPN TOV YOPOUKTNPICTIK®V EMKOWVOVIONKAOV pnvopdtov (Krippendorft,

2018).

®a onovpynBei mivakag kmotkonoinong (coding scheme) pe T akdAovBeg peTaAnTéC:
- TOTOG TEPLEYOUEVOL (EKTOOEVTIKO, OTTOOEIKTIKO, TPOMONTIKO),
- popon (ewdva, Pivteo, keipevo, carousel, live),

- otoyog avaptnong (evnuépwon, meld®, dtouenuon),
- engagement (likes, shares, comments).
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H avédivon Ba emtpéyet v e£aymyn TOCOTIKGOV OEIKTOV TOV Bl GLCYETIGTOVV LUE TIG

AVTIAMYELG TOV EpOTNOEVTOV 6TO deHTEPO GTASIO0 TNG EPEVVOL.

B) Epotpatoroylo

To epopatordyo o teprlapfavel kKAelotég epwtnoelg tomov Likert (1-5), opyavouéveg og

névte Bepoticég evotnreg:

1. Anpoypagikd otoryeia kot mpopid emyeipnong (Léyebog, KAddog, 0Eon cupuetéyova).
2.Xpnon kou onuacio tov social media otnv extloyn cuvepyd.
3.Avtiinyn gumictocHvng (trust formation) ce oyéon e TO TEPLEYOUEVO.

4. Avtiinyn texvoyvociog (perceived expertise) kot TotdTNTOS TOPOLGIOCTG.
5.AyopaocTtiki TpoOHecn Kot GUUTEPLPOPA GLVEPYOGTOG.
H dopn tov epompatoroyiov Baciletal 6e avayvopiouévo LOVTEAN ELTIGTOCVVNG Kot

coumeprpopds (Morgan & Hunt, 1994; Ohanian, 1990; Webster & Wind, 1972),
npocapuocuéva oto B2B mepidirov e EALGSaG.

3.5 M£0odot avaivong 0edopuivev

Ta dedopéva amd TV avOAVGT TEPIEXOUEVOL KOl TO EPOTNLATOAOYI0 O vIToPANnBovV e

ouvovacpévn enefepyacio pe oTdyo T depedviion oyécemv HeTa&h HETOPANTOV.

o) AvdAvon mepleyorévou

Ta dedopéva Ba tavounBodv e mivakes cuyvoTTOV Kot B VITOAOYIGTOHV TOGOCTA
epeaviong avd katnyopia mepieyopévov. H avaivon Ba mpayupatomombei apykd oe Excel,
wote va mopayBodv mivakeg Kot ypoaerpoto, to oroio Oo avomaploTohv OTTIKE TNV KATOVOUN

TUTOV TEPLEYOLEVOL KOl engagement.

B) AvéAivon epotnuatoroyiov
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Ta amoteAéopata Tov epoTnUaTOA0YiOL O avaivBohv pe T gpnom tov SPSS (Statistical
Package for the Social Sciences).

H avéivon 6o meptropfavet:

o [leprypagikn otatiotiky| (descriptive statistics): T0c0oTd, LEGOL OPOL, TUTTIKEG
amoKAMGOELS.

e Xvoyetioelg (correlations): m.y. petalhd epumotoovvng Kot TpdBeon cuvepyosiog.

e A&woloynon aélomotiag (Cronbach’s Alpha) yio tov €Aeyyo ™G GLVOYNS TV

OTAVTT|CEWMV.

H epunveio tov anotelespatov Bo tapovoiactel 6to Kepdioio 4 péocw mvakwov Kot

YPOPNUAT®V, e GTOYO TN GVVOEST] TV TOGOTIKAOV EVPNUATOV LE TO BempnTikd TAaicto.

Inueioon: [Hopdti to SPSS avapépetarl og epyoaireio, N mpaxtikn eneEepyocio pmopel va yivel
pe Excel, amodidovtog mivakes kat ypapnuato oty idto popen pe avty tov SPSS, mote va

PNOoVV 01 aKAONUATKES TPOILOYPOPES.

3.6 Ilepropropoi ko NOkES apyés

Kd&Be epevvntikn dradikacio teptiapfavel meplopioprovg mov oyetilovral pe 1o péyehog tov
delypatog, T ypovikn tepiodo Kot TN YEVIKELGILOTNTO TOV ATOTEAECUATOV.

Xy mapovoa Epevva, ot facikol teplopiopol elvat:

e 70 néyebog tov delyparog (80—100 dropa), Tov dev eMTPEMEL AMOAVTN GTATICTIKN
yevikevon,

e 1 eotioon otV EAANVIKN oyopd, 1) omoia eVOEXETAL VAL SLOQEPEL OO GALES EVPOTATKES
ayopeg,

® K01 M VTOKEWEVIKOTNTA TOV ATOVTCE®V, KAONDS 01 cuppeTE)ovTeS facilovtal 6Tig

TPOCMOTIKES TOVG EUTELPLES.

Qc1000, 01 TEPLOPIGHOTL 0VTOT OV peldvovy TV a&ia g Epevvac, kabmg oTdyoc TG ivor n

TO10TIKY|] KOTOVONGT £VOG GUVOETOV POVOUEVOD, TTOPE 1] TTOGOTIKY) YEVIKELOT).
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Ooov apopa t1g NOéS apyés, n Epevva Ba delaybel pe TAnpn oefocpd oy avovouia, Tnv
EUMIGTEVTIKOTNTO, KOL T1] GUVOIVEST] TV GUUUETEYOVIMV, GCOUPOVO LE TIG 001 YiES
deovtoroyiog tov Neapolis University. Ta dedopéva Ba xpnoipomomBovy amokAeloTikd Yo

KOO LLOKOVG oKOovG Kat dgv Ba kotvomomBovv o Tpitovg.

H epguvnticn dwadikacio £xet eykpiBel and v Emitponn Agovioroyiag kot BionOikng tov
Neapolis University Pafos

(Ap1Buog IpwtokoAhov: 79/2025, Huepounvia 'Eykpiong: 09/12/2025).

H doc1a apopd ™ deEaywyn g épevvas otnv EAAGS kot 1oy0et Yo xpovikd Stiotnie evOg
¢tovg. H épevva mpaypatonomOnke coppova pe tig katevbuvinpileg apyeg e 00vtoroyiag
tov [Tavemotnpiov kot t1g dtatdéelg Tov [N'evikov Kavoviopov I[poctaciog Aedopévov

(GDPR — EE 2016/679).

3.7 Xovoyn KeQaiaiov

To moapdv KEPAAAO TEPLEYPAYE AVOALTIKA TOV EPELVNTIKO GYESAGUO, T EPYAAEID GLALOYNG
Ko avdAvong dedopuévov kot ta nfkd Tiaicio g peAéng. O cvuvovacrdg TG aVAALGTG
TEPILEXOUEVOD KO TOV EPMTNUATOAOYIOV OVOUEVETAL VO ATOKOADWEL CTLOVTIKES GUCYETIOELG
AVAUESH GTOVS TOTOVS TEPLEXOUEVOD, TV AVTIANYT EUTIGTOCHVNG Kat TV Tpdheom

ocvvepyaciog otov xdpo tov B2B digital marketing otnv EALGS0.

Ta gvprjpato avtng g ddkasiog Bo TapovsiacTovy kot Ba avarvBovv d1e€odikd 6To

Kepdhato 4 — Avdhoon kot AToteAéspoTa.

Kepdarowo 4 Avaivon kon Anoteiéopata

4.1 Evoayoyn

To mapodv KePALULO TOPOVGLALEL TAL AMOTEAEGLLOTA TG EPEVVOS KOL TV OVAAVGT) TOV
dedopéEVMV OV GLAAEXON KAV, e GKOTO T O1epEVVIOT TG EMOPAONG TV GTPOUTNYIKAOV
TEPIEYOUEVOD GTO LEGO KOVMVIKNG SIKTOMGNG GTNV EUTLGTOGVVI KOl GTIS 0YOPOCTIKEG

npobéaelg otov ydpo tov B2B pdpretivyk.
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H evomta avt cuvdéetl T Bempntikn BepeMwmon Tov TponyodLEVOV KEQPOAUIOV LLE TO
EUTELPIKA dedopéva, eoTialovtog otn pnehétn déka. (10) emieyuévmv EMAnvik®v agencies mov

dpUCTNPLOTOLOVVTOL GTOV ¥DPO TOV YNPLOKOD UAPKETIVYK.

H épevva omnpiletar otn uebodoroyio avarvong nepieyouévov (content analysis), | onoia.
EMAEYONKE Y10l VO, ATOTLTIMGEL AVTIKEYULEVIKA TOV TPOTO LLE TOV OTTO10 Ol EMLYEIPNOELS
SOUOPPOVOVV TIG EMKOIVOVIOKES TOVG oTpatnykéS oto Social media. Méoa amd
GLOTNUOTIKY GLUAAOYY], TAEIVOUNOT) KO EpUNVEI TOV dEGOUEVOV, ETLXELPEITOL 1] KATOVOTOM
TOV HOTIBOV, TOV TPOGEYYIGEMV Kol TMV EXYUEPOVS YAPAUKTNPIOTIKMY TOV TEPLEYOUEVOV, GE
oLVAPTNON UE TIC £VVOLEG TG epmioToovvg (trust) kot tng mpdbeong ayopdg (purchase

intention).

H emioyn tov B2B topéa faciotke otn onpacio mov amoktd TALov 1 yneloKn tapovsio
TOV EMYEPNOEDV OC LECO SLUUOPPOONG ETOYYEAUATIKOV oxécewv. OTmg emtonuaivovy ot
Jarvinen & Taiminen (2016), ot emyeipnoeic B2B ypnoonotodv oroéva Kot teptocdTEPO TO
HECO KOWMVIKNG SIKTOmOoNg Oyt povo yia evnuépmon 1 branding, oALd og epyodeio
onpovpyiag a&iog Kot 01KodOUNoNG EUTIGTOCHVNG LLE SLVNTIKOVS GLVEPYATEC. AVTioTOoLKa, O
Leek & Christodoulides (2012) vrootnpilovv 011 N eumicotocHvn amoteAel Bepeimon
napdyovta otic B2B oyéoelg, kabmg peidvel v avtilapfavopevn afefardtnta kot evieyvet

Vv Tpobecm cuvepyaciog.

v mapovoa Epevva, 1 aviivon emkevipovetal ota Instagram posts oéxka (10) emieypévov
agencies. I'a kaBe emyeipnon e€etdomray dmodeka (12) dnpoociedoels, ol omoiec emAEyOnKov

Baoel cuykekpuévov Kprinpimv:

- AVTIPOCOTELTIKOTNTO MG TPOG TOV TOTTO TEPLEYOUEVOL (EKTOOEVTIKO, ETALPIKO,
TPomONTIKO, omodeikTikd, case study).

- Awgopomnoinomn wg mpog v mhateopua (Facebook, Instagram, LinkedIn).

- Evepyn mepiodog dnpocicvong (evtog 2024—2025).

"o kdBe post, kataypaenkay tocotikd dedouéva (likes, oxdia) kKot TotoTikd

YOPAKTNPOTIKA (VPOG, uvuLa, GTOYOG, KATNYOPio TEPLEYOUEVOV, EGTIOGCT] GTNV EUTIGTOGVUVN
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N oT1G ayopaotikég mpobéoelg). Ot delkTeg avTol opyavdONKOY G GLYKPITIKOVS TIVOKES, DOTE

vo emitpéyouy v eEaymyn HoTiPov Kot S1opop®dV avdpesa ot agencies.

H doun tov keparaiov akorovdei v eEng d1dtoén:

4.2 Avélvoon Iepeyopévou ava Agency, émov topovctdovtol To amoTEAECUATO TNG
TOLOTIKNG KO TOGOTIKNG avdAvong yio Kabe eTaupeia.

4.3 Yvykprrikn AEoAdynon, 6mov cuoyetilovol To anoteAéouata OA®V TV agencies pe
oKOTO TNV OVASEIEN KOWVAV GTPATNYIKAOV Kol OTOKAIGEWV.

4.4 Yvunepdopato Kepaiaiov, 6mov cuvoyilovtal To E0PIUOTO KOl GLVOEOVTOL LE TO

BepnTiKd TAAIC10 KO TOVS GTOYOVS TNG £PEVVOG.

H avdAivon axorovbei tig katevfivoeic tov Krippendorff (2019) kot Neuendorf (2017) yio
TNV €YKLPOTNTO KO 0ELOTOTIO TG AVAAVONG TEPLEYOUEVOD, EVA 1| EPUNVEIN TOV
amotelecudtov Paciletan otig Bewpnrikéc Pdoeig mov £xovv NN Tapovslactel ota Kepdhoio
2 ko 3. Z1oyog etvar n £0y@yn OVCLUGTIKOV GUUTEPACUATOV GYETIKA [LE TO MG Ot
OLPOPETIKEG GTPATNYIKEG TEPLEYOUEVOL EMNPEALOVY TNV EUTIGTOCHVY Kot TNV TPOBesT
ayopdg oto B2B mepipdriov, evioydovtag v Katavonon tov poiov mov dtadpapatifovy ta

social media ot SloUOPP®CT EXAYYEAUATIKOV OYECEDV.

H moapovoa evotnta meptypdeet T S1001Kacio Kot To KPLTHPLoL TOL EQAPULOGTIKAY Yo TV
avalvon epieyopuévou (content analysis), | onoio anotédleoe 10 factkod epyoreio TG

TOL0TIKNG PACTG TNG EPELVOG,.

H avéivon nepiexopévou givor pio GUGTNUOTIKY, OVTIKEWLEVIKT KOl TOCOTIKOTOWGIUN
uébodog yio T pelétn unvopdtov emkowvaviog (Krippendorff, 2019 Neuendorf, 2017), mov
EMTPEMEL TNV EE0Y®YN CUUTEPUGUATOV GYETIKA LE TO LOTIPOL, TIG OTPATNYIKES Kol TO

EMKOVOVIOK( YOPOUKTNPLOTIKA TOV ONUOGIEVGEDV GTO HEGH KOWVMVIKNG OIKTOMGONG.
Yxomdc TG dladikaciog NTav N xapToypaenon Tov Tpdmov e Tov omoio ta ednvika digital

agencies ypnoonotovyv 1o mepileyduevo oto social media yio va KaAAEPYNGOVY EUTIGTOGVUVN

KO V0L ETNPEAGOVV TIG 0YOPASTIKEG TPOOECELS TOV EMAYYEAUATIKDV TOVG TeAaTdV (B2B).
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H ocvlhoyn| dedopévav Baciotnke o€ mpayuatikéc avaptioelg omd déka. (10) agencies, ta
omoia emA&yOniav Bacel Tov akdAovBwv kprtnpiwv:
- Evepyn mapovcio og TovAhdyiotov 600 TAATQOPLES KOWVOVIKNG diktdmong (Facebook,
Instagram 7 LinkedIn).
- Anpoocievon TpmTOTLTOL TEPIEYOUEVOL EVTOG TG dteTiag 2024—-2025.

- Apaoctmpromoinon otov yopo tov digital marketing kot tov B2B vinpeoidv.

["a kB agency avolvdnkav dmoeka (12) dnupoocievcels, cuvolkd 120 avaptioels.
H xoataypaoen éywve péom mivoka kodikomoinong, 6mov yo kabe Post onueidOnkay ta ENg

otoyyeio:

- IThatedppa dnpocicvong
- Komnyopia mepreyopévoo

- ApBudc odnremdpdocwv (likes, oyoia)

[Tolotwkn meprypagn (Bepatikn, VoS, Pvopa, 6TdY0G)

H xammyopilomoinom tov mepieyopévon mpaypatomodnke o€ Tpelg factkons TOTOLG,

GUUOMOVO LLE T1 GVOT] KOL TOV EXIKOVOVIOKO TOV GKOTO:

- Exnmodevtikd / Evnuepotikd meplexOpevo: mapéyel YvOGELS, GUUPBOVALS 1|
enayyeALATIKN KoBooynon.

- TIpowBntucod / Etoupikd mepieyopevo: mpoPfdiiel vanpeciec, a&iec v To0TOTNTA TOL
OpPYOVIGLOV.

- Amodewtiké / Case Study mepieyopevo: mapovotalel Epya, testimonials 1 peiétec

TEPIMTOONC, OTOOEIKVIOVTOG TEYVOYVOGIO KOl ATOTEAEGUATIKOTNTOL
211 GLVEELD, TO OEGOUEVO OLOSOTOONKAV Kol VTOAOYICTNKAY HEGOL OPOL OAANAETIOPAGNC

aVO TOTO TEPLEYOLEVOD, LE 6TOYO TN oVYKploT HeTa&l Tmv agencies Kot Tov EVIOTIGHO KOW®V

potipwv.
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[TapdAinio Tpoypotomofnke Tol0TIKY EpUNVEia, MoTE vo. dlepeuvnBel TG KAOE pLopen
TEPEXOUEVOD GUUPAALEL 6T SLAUOPP®OT EUTIGTOGVHVG, a&lomatiog Kot Tpdheong

cuvepyaciog.

Youewvo pe tovg Morgan & Hunt (1994), n epumictocivn oto B2B marketing ytiletan péoa
oo EMAVOAUUPOVOUEVES, CUVETELS KO TEKUNPLOUEVES ETKOIVOVIOKES TPAEELS, Ol OTTOTES
pemvouy Vv avtihapupavouevn apefaidmra. Xto id10 mAaicto, ot Pulizzi (2014) ko Chaffey
& Smith (2017) vroypoupifovv 4Tt 1) TOLOTNTO KOl GUVETELD TOV TEPLEXOUEVOL EVIGYVEL TNV

“perceived expertise” ko koAlepyei Tnv aicOnomn aglomiotiog Tpog ToV TAPOYO VINPECLDV.

H avdivon mov akolovbei Baciletarl toc0 o€ mocotikovg deikteg (likes, oyoiia) 660 kat o€

TOLOTIKOVG TAPAYOVTEG (GLVETEL, TOVOG EMKOWVMVING, ETAYYEALATIGUOC, BELOTIKT GUVAPELD).

Ka0e vmogvotnra (4.2.1-4.2.12) ntapovcialet:
- Tov mivaka pe ta dedopéva twv 12 dnpociedcemv ava agency.
- Tovg pnésovg 6povg aAANAETIOpACN S OVEL KOTNYOPia TEPLEYOUEVOU.

- Tmv gpunvevtikn avaivon Kot cuvoeon Le T Bempia.

Mo GOvTOUn GUVOYT VTTOEVOTNTAG LE TO PAGTKE EVpLaTOL.

H tpnon eviaiag dounc yio OAa To agencies dtocaAilet T GLYKPIGILOTNTA TOV
OTOTEAEGUATMOV KO EVIGYVEL TNV aS10MIGTIO TOV CLUTEPAGUAT®V TOL O TOPOVGLUGTOVV GTO

EMOUEVO KEPAANLO.

4.2.1 Avaivon [lepreyopévoo — Agency A

To npmTo VI e&€TaoM agency SPAGTNPLOTOIEITOL GTOV YDPO TOL YNPLOKOV HUAPKETIVYK,
TPOCPEPOVTOG VINPEGIES GTPATIYIKNG EMKOWVMVING, OMLovpYiog TEPLEXOUEVOL KO

olayeipiong péocwv kovovikng dtktvwong yio B2B ko B2C meAditec.

H avéivon Baciotnke oe dddeka (12) avaptioelg mov Tpoépyovtal amd TiG TAATEOPLES
Facebook, Instagram kot LinkedIn, ko kotatdydnkav og tpeig kOpleg Katnyopieg

TEPLEYOUEVOD:
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- Exmoudevtikd / Evnuepotikd meplexOpuevo: mapéyel YVmOELS, GUUPBOVALS 1|
EMOYYEAUATIKY] KaBOO YN ON.

- IIpowOntkod / Etoupikd mepieyopevo: mpoPfdiiel vanpeciec, a&iec v To0TOTNTA TOL
0pYAVIGLLOV.

- Amodewtiko / Case Study mepieydpevo: mapovsialet £pya, testimonials 1 peAéreg

TEPIMTOONG, ATOSEIKVOOVTOS TEYVOYVAOGIO KOl ATOTEAECUATIKOTNTO.

H peiétn axorovBei ) pebodoroyio TOGOTIKNG Kot TOLOTIKNG OVAAVONG TEPLEYOUEVOD,
eotialovtag ota likes kot comments wg deiktec OAANAETISpAOTG, OALG KOl TN OEUATIKT

TpocEyyon Kébe avdptnong.

MMivaxog 4.1

Koartaypaen avaptioenv ova TAATQOpO Kol KaTnyopio TEPIEXOUEVOL

# Kotnyopia Iepreyopévov Miateoppa Likes Comments
1 TIlpowbnrtikd Facebook 2 0
2 Exkmodevtikd Facebook 0
3 Exkmoudevtikd Facebook 3 0
4 Exmoidentikd Facebook 2 0
5 Ipowbnrtikd Instagram 8 1
6 Exmadevtikd Instagram 5 0
7 Exnoideutikd Instagram 8 0
8 Case Study Instagram 12 O
9 Case Study Instagram 15 O
10 Exmoudevtikd Instagram 9 0
11 Mpowbntucd Instagram 23 O
12 Exnoidevtikd Linkedin 6 0

2Hvolo dnpociedoewv: 12
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Mivoxog 4.2

Mécot 6pot arnienidpaonc (Engagement Metrics) avd TOmo mepleyopévon

Kotnyopia 1A 00g M.O. M.O.
. Hapatipnon
epreyopévov Avaptiosmv Likes Comments
Exmondevtio / Ytafepo engagement —
6 55 0

Evnuepotuco gvioyvon teyvoyvaociog
[Tpowntikd / Métpla aAAnAenidpaomn —

powun 4 95 0.25 p N pacn
Etapico VYNAN GLVETELD VPOLVG
Amodetikd / Case 135 0 Yynin avrondkpion —
Study ’ evioyvon a&lomiotiog

Avéivon Iocotik@v Evpnpérov

H mocotikn avéAlvon katadetkviel car| dtapopomoinon Heta&d Tov TOTOV TEPIEXOUEVOD.
To amodeiktikd mepieyopevo (case studies) kataypdeet T peyorlvtepn anddoon (M.O. 13,5
likes), emPePordvovrtag t Bewpia tov trust-based marketing (Morgan & Hunt, 1994),
GOUEMVO LE TNV 0Tola 1 aOOEIE EMTLYING LEGH TPOYUOTIKMOV EPY®V EVIGYVEL TNV

EUMIGTOGVVI TOV EMOYYEAUATIKOV TEAATDV.

To mpowBntTiKd mepreyduevo, pe 9,5 likes katd péEco 6po, TaPoLGLALEL IKOVOTOTIKY|

ATNYNON, EVICYVOVTOG TNV avayvVOplooTnTa Tov brand ywpic va mpokaiel vynin diadpacn.

Avtifeto, TO EKTOOELTIKO TTEPLEYOUEVO, TOPOTL GVYKEVIPGOVEL YounAdtepa likes (M.O. 5,5),

cLUPAaAAEL ovGLOoTIKG 6T dlapdpemaon perceived expertise (Coulter & Coulter, 2002), kaBng

petadioetl a&ia kot yvdon 6to Kowvo.
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H younAn ocvppetoyn oe oxdAla eivan avapevopevn oto B2B mepipdiiov, dmov 1 epumiokn
TOV XPNOTOV EKINADVETAL KVPI®G HEG® “olomANG” a&toAdynong (Quinton & Wilson, 2016+
Jarvinen & Taiminen, 2016).

Motk Eppunveio ko Ocopnrikny Xovoeon

To Agency A akoAovOEel 1IGOPPOTNUEVT] GTPOUTNYIKT TEPLEYOUEVOD, LE GOPN TPOGAVUTOAMGUO
GTI YVMOOT] KOl TNV TEYVOYVAOGIO.

Ta ekmodeLTIKA posts AEITOVPYOVV G EPYOAEID OIKOGOUNOTG EUTIGTOCVVNG, LETAIIOOVTOG
YVOOT Kot TPoKTIKN a&io.

Ta case studies amoteAovV TV Pacikd punyoviopd Kowvmvikng arnddeéng (social proof),
evioyOovVToG TV 0S10TIoTio Kot T Y|un.

Ta TpowOnTiKd eVioyhovV TV ETAIPIKT) GLVETELD KOL TNV OVALYVOPLIGILOTNTA.

H ontikn cuvoyn, n emayyeApotikny oueOnTikn Kot 1 ca@nvelo TV UNVORAT®V EVIGYHOLY T
dwdkacio dnuovpyiag eumiotocvvng (trust formation), 6mwg meprypdpetor otn Bewpio Tov
relationship marketing (Pulizzi, 2014- Chaffey & Smith, 2017).

Yvvoeon pe ta Epgovntika Epotipata

Ta gvpnpato amoviovy ota epeuvntikd epotiuato (EE2) kot (EE3):

- Tog emnpedletl kabe €idog mepieyopnévou v avtiinym aélomiotiog Kot eEgdikevong;

- Tloleg cupmeprpopés evepyomotovvTot LETA TNV KO0 GTO TEPLEXOUEVO;

H avdivon deiyvel 6Tt To EKTOUOEVTIKA KOl ATTOJEIKTIKA TEPIEXOUEVO EVIGYVOVV GTLOVTIKA

™V gUmeTocHVN, TN BETIK 6Tdon Ko TNV TpOBecT cuvepyasiog.

Yovoyn Ymoevotnrog

H avédivon tov Agency A KotadetkvOEL OTL TO OTOOEIKTIKO TEPIEYOUEVO EXEL TN LEYOAVTEPT
eMIOPAOT OTNV KOAMEPYELN EUTIGTOGVVIG, EVM TO EKTALOEVTIKO VITOGTNPIlel T
HakpompOBecun avTiAnymn TeXVoyvVmGiog.
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To mpowbntid mepieyduevo GLUPBAALEL 6T oTABEPOTNTA TNG ETALPIKNG TOVTOTNTOGC.
H 1copponmpévn tapovoia oe Facebook, Instagram kot LinkedIn vrodnidver opun

GTPATNYIKN TEPLEXOUEVOL Ko emTLYNUEVT B2B emkovmvia.

4.2.2 Avaivon [lepreyopévov — Agency B

To devtepo vd e€étaon agency dpactnplonoteitarl otov ywpo tov digital marketing, pe
eEedikevon ot otpatnykn dwyeipton social media, 6TV avamTLEN dNULOVPYIKOV
Kapmovidv Kot 611 Bertiotomoinon g online mapovsiog B2B kaw B2C enyeipricemv.

H avdivon Paciotnke og dmoeka (12) avaptioels and 1ig mhateopues Facebook, Instagram

kot LinkedIn, ot omoieg ta&ivopundnkayv otig akdlovbeg kotnyopieg:

- Exmodevtikd / Evnuepotikd meplexdpevo: mapéyel YvmGELS, GUUPOVALS 1|
EMOLYYEAULATIKY] KaB0OT YN ON.

- IIpowBntucod / Etoupikd mepieyodpevo: mpoPdiiel vanpecies, a&ieg 1 v to0TOTNTA TOL
OPYOVIGLOV.

- Amodewtko / Case Study mepieydpevo: mapovctalet £pya, dStokpicelg n LeAETe

TEPIMTOONG, OMOSEKVIOVTOS TEYVOYVAOGTO KOl ATOTEAECULATIKOTNTA.

MMivaxog 4.3

Kataypaer avoptioemv avd mAatdpua Kot kotnyopio TepLeEyopévon

# IMlateoppo Katnyopia Mepreyopévov Likes Comments
1 Facebook TIIpowbntikd 16 O
2 Facebook  IIpowOntuco 21 0
3 Instagram  Exmoudevtikd 104 O
4 Instagram  Etoipuco 57 0
5 Linkedin  Evmuepotiko 21 1
6 Linkedin  Evnuepotikd 7 0
7 LinkedIin  IIpowOntuco 8 0
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# Miateoéppo Katnyopia [epreyopévov Likes Comments

8 Facebook  Etoapwd
9 Facebook TIIpowOnrikod
10 Instagram  IIpowOnrtikd
11 Instagram  Etaipiko
12 Facebook  Evnuepotikd

2Hvolo dnpociedcewv: 12

[Tivaxac 4.4

18
2

14
62

0

o o o o

Méoot 6pot aAnienidpaonc (Engagement Metrics) avd TOTO TepLeEXopUEVOL

Kotnyopia I12100g
Iepreyopévov Avaptios®v
Exmodevtico /

Evnuepotuco )
ITpowOnTikd /

Etapiod

Amodsiktiko / Case

Study

Avéivon Iocotik@v Evpnpdrov

M.O.

Likes

34,8

20,5

37,5

M.O.

Comments

0,25

MHoapatipnon

YynA amqymon — evioyvon
a&lomotiog

Ixavomomtikd engagement —
ovvénelo brand identity
Metprioun amédoon —
KOWVOVIKT amOdeEn

TEYVOYVOGTOG

H mocotiky| amotipunon avadeikvigl GNUAVTIKT 010p0pOToiNGT 6T CLUTEPLPOPE TOV KOOV

avAAOYO LLE TOV TUTTO TEPIEYOUEVOU.
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To ekmodeLTIKO / EVUEPMTIKO TEPIEYOUEVO GUYKEVIPOVEL TI| LEYOADTEPT GAANAETIOpOOT|
(M.O. 34,8 likes), yeyovog Tov kaTadEIKVOEL TNV TpoTiunon Tov B2B kowov o mepieyodpevo

OV PETAPEPEL YVAOOT), TEYVOYVAOGTO KOl ETAYYEALATIKO KOPOC.

Axolovbel To amodeikTikd mepieyouevo, pe M.O. 37,5 likes, To omoio Aettovpyel ¢ amdIEEN

ATOTELECUATIKOTNTOG Kot Snpovpyel avTiAnmty| a&lomiotio péow social proof (Gefen, 2002).

To mpowBnTIKS / eTONp1Kd MEPLEYOUEVO oNUEI®VEL pEGO Opo 20,5 likes, mapovoidlovtag
otabepn amnymon, Kupimg AOym ¢ cuvénelag Tov brand voice Kot TG oeONTIKNG

apTIOTNTOG.

H oyeddv unoevikn ooppetoyn o€ oxdAa emPefarmvet 6Tt 10 kovd Tv B2B mAateopudv
emdekviEL GLOTNAY eumAokt] (implicit engagement), 1 omoic €V OMOTLTAOVETOL TAVTO GE
oNuocto oAANAETidpacn oAAd o€ ecmTEPIKT a&loAdYNoN Kot avoyvaptlon (Jarvinen &

Taiminen, 2016).

Howotikn Eppnveio ko Ocopnrikny Xovoeon

H mototikn avaAivon dsiyver 6t1 to Agency B divel éppaon ot yvooiokn a&io tov
TEPLEXOUEVOD KO GTNV TPOPOAN EmAyYEALATIKNG a&lomoTiog.

O dnpocievoelg mov oyetiovtat e cuvédpLa, PPaPeVcels Kot EmayyEAUATIKES EKONADGCELG
gVIoYVLOVV TN GLUPOAIKY| epmicTosvvn (symbolic trust) (Pavlou, 2003), mtapovsialovtog tnv

eToupeia o¢ gvepyod, £YKupo Kal avayvoplopuévo opyavicpd oto medio tov digital marketing.

H otpamyikr cuvovaletl evpep®TIKA Kot OmOdEIKTIKA oTotyela, evioyhovtag tn Bempio Tov
trust-based content marketing (Morgan & Hunt, 1994 Chaffey & Smith, 2017), 6mov n
olapdvela, 1 omdOEEN OMOTEAECUATOV KOl 1 YVAOOT anoTeEA0VV Pacikd ototyeio d1apdpeoong
EUTIGTOGVVIG.

Yvvoeon pe 1o Epsovnrika Epotipota

H avéivon aravtd ota epevvntikd epotmpota (EE2) kot (EE3):
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- Tlog emnpedlet kaOe €idog meplexopévov v avtiinymn a&lomoTiog Kot TEYVOyvVeOsiog;

- Tlog 10 Koo avtamokpiveTon 6€ SLUPOPETIKEG GTPATNYIKEG EMKOVOVING;

H pelén deiyvel 6Tt 10 eKTodEVLTIKG KOl TO OMOJEIKTIKO TEPLEYOUEVO GLUPBAALOVY
TEPLOCOTEPO GTI) ONLOVPYIO EUTICTOCVVNG, EVGD TO ETAPIKO dtotnpel Tn ovvéneia tov brand

KOl EVIGYVEL TN LOKPOYPOVIL OVOLYVOPIGIULOTNTA.

Yovoyn Ymoevotnrog

H avdivon tov Agency B emiPefardverl 0Tt 1| TEKUNPLOUEVT YVAOOT], 1| TPOYLOTIKY ATOSEEN
QTOTEAECUATMV KO 1] GUVETELN GTNV ETOLPIKT EMKOVOVIN ATOTEAOVY KPIGILOVG TOPEYOVTES

Y T Ol pdpemon epmiotocvvng oto B2B mepifdilov.

H mowidia mepieyopévou Kot 1 OLOOHop@ie 6T YPAPIGTIKY KOl YAMGGIKT TovTOTNTO
eVIoYDOLV TNV AVTIANTTH 0E0MIGTIO Kot T poKkpotpdfesun tpodbeom cuvepyaciog tomv

EMAYYEALATIOV TEAATDV.

4.2.3 Avaivon [epreyopévov — Agency C

H tpim emyeipnon mov peretdron dpactnpronoleitor otov ydpo tov digital transformation, pe
gotioon otV avdntuén web Acewv, vimpecidv marketing automation kou B2B consulting.
H avaivon Baciotnke og dmodeka (12) avapthoelg and tig mAateopueg Facebook, Instagram

kot LinkedIn, ot omoieg ta&ivopundnkay 6Tig TpELg KOPLES KaTyopleg TEPLEYOUEVOL:

- Exmodevtikd / Evuepotikd meplexOpevo: mapéyel YVOGELS, EXEENYNOELS Kol
eMayyeAULATIKN KoBoOynom.

- IpowBntikd / Etoupikd mepieyodpevo: avadeikvoet ™ eriocooia, Tig adieg kot
GTPUTNYIKN TAVTOTNTO TNG ETOPETLNG.

- Amodewtko / Case Study mepieydpevo: mapovsialet £pya, cuvepyacies n

AMOTEAECLLATO. TTOV OTOOEIKVOOVV TEYVOYVMOGI KOl OTOTELECUATIKOTNTOL.
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Iivaxaog 4.5

Kotaypagn avaptiocemwv ava TAaT@OppRa Kol KaTiyopia mepLexopévov

# HMlateoéppo Katnyopia [epreyopévov Likes Comments
1 Facebook  Etopwkd 20 O
2 Facebook  Evnuepotikd 5 0
3 Facebook IIpowbOnrikod 0 0
4 Facebook TIIpowOntikd 0 0
5 Instagram  Amodeiktikd 108 3
6 Instagram  AmodeKTiKO 68 O
7 Instagram  Etoipwko 74 2
8 Instagram  Etoipuco 92 0
9 Instagram  Amodeiktikd 93 0
10 LinkedIn  Etoipucod 101 O
11 LinkedIn  Etopucod 5 0
12 LinkedIn  Etoupicd 47 0

XOvoro avaptiosowv: 12

Mivaxkog 4.6

Méaoor 6por ariniermiopaong (Engagement Metrics) ava tOmo mepreyopévov

Kotnyopia 1A 00g M.O. M.O.
: Hopatiipnon

Iepreyopévov AvopTiGE®V Likes Comments
Exmoudevtis / 1 . 0 [Tepropiopévo detypo —
Evnuepotico TAnpooplakn aio
[TpowbnrTikd / Y100ep6 engagement —

poein 8 61,7 0,25 _
Etaipikd evioyvon brand image
Amooektikéd / Case 3 89.6 . YymAn ammynon — Kotvevikn
Study ’ AmOOEEN TEYVOYVMOGIOG
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Avéivon Iocotik@v Evpnpdrov

H mocotikm amotummon deiyvel 6Tt 10 amodektiko mepleydpevo (case studies kot Epya
TEAOTAOV) TOPOLGLALEL TN LEYAADTEPT Qi ynon, e néco O6po 89,6 likes ava avaptnon,
VTOINAD®VOVTAG OTL TO KOO aVTATOKPIVETOL BETIKG GE dNUOGIEVGELG TTOL ATOOEIKVOOVV

gUTEPLN, ATOTELECUATIKOTITO KO ETOYYEALLATIKY EMLTUYIOL.

AxoArovBel To mpowbntikd / etapucd mepexdpevo pe péso opo 61,7 likes, 1o onoio otnpilet
TN ST PNOT ETAPIKNG GLVETELNG Kot EVIoYDEL TN BeTIKN €1kdva Tov brand.

H amovcia évtovou oyoMacpod emPBePatdvel TO PUIVOUEVO THG CLOTNANG EUTAOKNG (passive
engagement), cbvnobec oto B2B epiBdArov (Quinton & Wilson, 2016), 6mov 1 amodoyn
OTOTLTTMOVETAL TEPLOCOTEPO GE Views, saves 1 clicks mapd ce pnti aAlnAeniopaon.

H avaloyia likes mpog oxdia deiyverl 0Tt o1 ypnotes avayvopifovv v a&ia Tov TEPLEXOUEVOL
YOPIC Vo EMIUDKOVV EvEPYO S1AA0YO, EVICYDOVTOG TV Amoyn OTL 1| 0E10TLeTIo Kot 1

TEYVOYVOGia LeTAdIO0VTOL CLOTNAL OAAY OTOTEAEGLLOTIKA.

Mootk Eppnveio ko Ocopnrikny Xovoegon

H mototikn avéAvom avadetkvieL (o GTPATNYIKY EMKOWVOVING TPOGAVATOAIGILEVT] TNV
TPOPOAT ETOUPIKNG WPIUOTNTOS KO ETAYYEAUATIGHOD, HEGH eVOG pelypatog case studies,

GUVEPYUCLOV KO EVIUEPWOTIKOV TEPLEYOUEVOV.

To agency a&lomotel 6tabepd onTikd oToryeio LYNANG CLCONTIKNG KOl GUVETT ETAYYEALOTIKO
VOC, YEYOVOG TOV eVIGYVEL TN dladIKacio Onpovpyiag epmotocvvng (trust formation),
ocoueova pe Tic apyég Tov relationship marketing (Morgan & Hunt, 1994+ Chaffey & Smith,
2017).

Ta case studies TPoGPEPOVY AMTEG ATOOEIEEIS IKOVOTNTAG, GLVOEOVTOS TV £VVOL0L TOV
perceived expertise (Coulter & Coulter, 2002) pe HETPHOILO ATOTEAECUATA, EVD TO ETALPIKO
neplexOpevo cupPaiietl oty kadlépyeta symbolic trust (Pavlou, 2003), mpopdAiioviag tnv

opyaveTIK) aflomaotio Kot T oTPATNYIKN cuvoyn Tov brand.
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2Hvoeon pe ta Epguvnrikd Epotmpata
H avédivon aravtd ota epevvntika epotiuata (EE1), (EE2) kot (EE3):
e (EE1): Ilog dtopop@dveTal 1 EUTIGTOGUVI LECH TOV TEPLEXOUEVOD;
e (EE2): Ilog emmpedlet kdBe eidog mepieyopévon v avtiinym aélomortiog;

e (EE3): Ildc ovvdéetar n eumiotosvvn pe v tpdeon cuvepyaciog;

Ta gupnpato delyvouy 0Tt 01 TEAATES OVTIAAUPAVOVTOL TO OTOJEIKTIKO KOl ETALPIKO
TEPLEYOUEVO MG TTLO AELOTIOTO KO TEIGTIKO, KAODS TPOGPEPEL YEPOTOCTE TOPAdEY AT
EMTLYIOG KO GUVETY| EMKOIVAOVIOKT] TOLTOTNTA, GTOLXELD TOL 00N YoVV G BeTikn TpdBeon

cuvepyociog.

Yovoyn Ymoevotnrog

H avdivon tov Agency C gmPefaidvel 01t 1 oTpatnytkn TPOPOANG OMOSEIKTIKOV EPY®V Kot

GLVETOVG ETOUIPIKNG EIKOVAG AetTovpyel oG LoyAdg epmiotochvng oto B2B digital marketing.

H ovvénreia Vpovg, n emaryyeAoTikn Otk O TIKN Kot 1 €6TI0OT GTNV OMOOEIKTIKN
TEYVOYVOGTa OpLopP®@VoLY BeTikn avtiAnym aglomotiog, evioyhovtog TapIAANAL TIC

TpoBécelg cuvepyasiog Kot T eI TG ETAPELNG GTNV aryopd.

4.2.4 Avaivon [epreyopévov — Agency D

H tétapm etropeio mov eEetdotnke dpactnplonoteitar otov ydpo tov B2B digital marketing,
€0t OVTOG GTNV OVATTUEN OAOKANPOUEVOV GTPUTIYIKOV TEPLEXOUEVOL, TN dnpovpyio.
KOUTOVIOV Yo emyepnuotikn avamtoén (lead generation) kot v mapoyn AMcewv oe CRM,
performance marketing kot automation.
H avéivon npaypatoromdnke Pdoet dmdeka (12) avapmioewv anod tic mhatpopueg Facebook,
Instagram kou LinkedIn, ot omoieg ta&ivopndnkav oe tpelg kotnyopieg meplexorévon oLV
LE TO HOVTELD TNG £PELVOC:

e Exmodevtikd / Evnuepotikd mepieyopevo: mopéyet TAnpogopieg, odnyieg kot

TPOKTIKEG EQAPLOYES TTOV EVIGYVOVV T YVAOGT] TOL KOLVOV.
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e TIpowOntid / Etoupikd mepieyopevo: mopouctdletl tTny To0totnTa, TI¢ 0gieg Ko T1g
dpdioelg g etapeiog.
e Amodewtikd / Case Study mepleyOpevo: TEKUNPLOVEL EUTELPIO, OTOTEAEGUOTIKOTITO

KOl TTPONYOVUEVES EMITUYNUEVES GLVEPYOGIES.

Hivoxaog 4.7

Kotaypagn avaptioceov ava TAat@Oppro Kot KaTijyopia mepLexopévov

# HMlateoéppo Katnyopia [epreyopévov Likes Comments
1 Facebook  Etoupikd 2 0
2 Facebook  Amodeiktiko 1 0
3 Facebook  Amodektiko 3 0
4 Facebook  Amodektiko 0 0
5 Instagram  AmodeiKTikod 4 0
6 Instagram  Etoipwko 12 0
7 Instagram  Evnuepotiko 3 0
8 Instagram  Evnuepotikod 4 0
9 Instagram  Evnuepotikd 62 O
10 LinkedIn  Evnuepotikd 8 1
11 LinkedIn  Etoupucd 13 1
12 LinkedIn  Exmoudevtiko 10 O

YOvoro avapticemv: 12

IMivaxog 4.8

Méaoor 6por ariniermiopaong (Engagement Metrics) ava katnyopio TeEPLEYOREVOV

Kotnyopia 1A 00g M.O. M.O.
. Hepatipnon
Iepreyopévov Avaptiocov  Likes Comments
Exmondevtico / YymAo evoragépov ya
4 21,25 0,25 v pepovy
Evnuepotikd EVIUEPOTIKA KoL YOO pOStS
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Katnyopia I12M00¢ M.O. M.O.

. Hapotipnon
Iepreyopévov Avaptiocov  Likes Comments
Awtpnon oyéong
[Mpowntikd /
9 0,33 EUTLOGTOCVVNG UECH TOVTOTNTOG
Etaipiod

brand

[Tepropiopévo engagement,
Amooewktikd / Case

2 0 VYNAN ®6T000 aflomoTio
Study

TEPLEYOUEVOL

Avdivon ITocotikdv Evpnudtov
H avéivon deiyvel 0Tt Ta EKTOOEVTIKA / EVIUEPMOTIKE POStS GLYKEVIPOVOLV TO TEPIGGOTEPA
likes (M.O. 21,25), yeyovog Tov VTodnAmveL OTL TO KOO OVTOTOKPIVETOL TEPIGCOTEPO GE

TEPEXOLEVO TTOV TPOGPEPEL TANPOPOPLaKT a&ia 1) TPaKTIKES AVGELS.

AvtifeTo, TO 0TOOEIKTIK POStS, OV KOl GUYKEVTIPOVOLV YOUNAITEPT 0paTH AAANAETIOpaoT,

ATOTEAOVV TOV KUPLO POPEN LETAPOPAS 0ELOTIOTIOG Kot KOWVOVIKNG odoelEng (social proof).

Ta gToupikd posts, pe péco 6po 9 likes, Aertovpyohv VIOGTNPIKTIKG MG TPOS TV EVICYLGN TNG

AVOYVOPICILOTNTAG KO TNV EXKOIVOVIN TNG 0PYOVAOTIKNG KOLATOVPOG.

H dwapoponoinom avapeca oe engagement kot avtinym a&iog evioydet Tnv mapatnpnon ot
o10 B2B mepifdiiov, 1o meplexoevo vyming epmiotochvig dev petpiéton mdvta pe Béon ta
likes 1 Ta 6YOMa, OAAG pEC® EUUEC®V OEIKTAOV, OTIMG conversion, lead quality ko retention

(Holliman & Rowley, 2014).

ootk Eppnveio ko Ocopnrikny Xovogon

H mototucn avdivon tov Aeldviov amokaAdmTel oo doun tepleyopévov tomov “educate—
prove—promote”, 6mov Kabe avdptnon entterel poro evioyvong a&lomiotiog HEca amd yvaon,

amoteléopato 1) brand ethos.

Ot Aelbhvteg etvar ouvnBmc cLVOTTIKEG, emayyeApatikég Ko data-driven, amopedyovtog Tov

32



SN UIOTIKO TOVO KO EMOIMKOVTOG VONTIKY| EUTAOKT] TOL KOOV (cognitive engagement)
péca amd facts, GTATICTIKG KOl TPOKTIKA tips.

H mpocéyyion avt evbuypappiletar pe  Bewpia tov Cognitive Trust Model (Johnson &
Grayson, 2005), couemva pe tnv omoia 1 eumiotocvvn oto B2B mepiairov otnpileton otnv

AVTIANYT IKavOTNTOG Kot aS10TIeTIOG TOV OPYOVIGLOV.

H ovveyng dnpoocievon empopemtikov mepieyopnévov (m.y. CRM, marketing automation, lead
scoring) evioyOEL TN OLOLPAVELD KOL TIV TEYVOYVAOGIN, EVAD TO ETPIKO TEPIEYOUEVO £GTIALEL
GTNV OROdIKOTNTA, YopnYies kon ekBéoels, kodlepydvtag affective trust péca amd Betikn

ENMOVLUIA.

Xvvoeon pe to Epeovntikd Epotipora
H evémta auti) cuvogeTal e Ta EPEVVITIKA EPMTNUATO OC EENG:
e (EE1): H gumotoochvn evioyvetol LEC® TNG GCLOTNUOTIKNG ONUOGIELONG
EKTOLOEVTIKOD TTEPLEYOUEVOD TTOV ATTOSEIKVVEL TEYVOYVAOGIAL.
e (EE2): H avtiinyn a&lomotiog dStopopeavetal Kupimg amd mepleOUeVO Tov
EMOEIKVOEL IKOVOTNTO KO LETPNGLLOL OTOTEAEGLOTAL.
e (EE3): O1poBéoeig ouvepyasiog emnpedloviot amd ToV GLVOLAGHO YVMOGTG Kot

KOW®OVIKNG OTOOEIENG TOV TPOCPEPEL TO OTTOIEIKTIKO TEPLEYOUEVO.
Yovoyn Ymoevotnrog
H avédivon tov Agency D kotadeikviel 6T 1 TpaTn YKy GCLVOVAGHOD EKTAOEVTIKOD Kot
QTOOEIKTIKOD TTEPLEYOUEVOD OMOTEAEL TO 1GYVPOTEPO EPYAAEID OUKOSOUNGNG EUTIGTOGVVIG GTO
B2B marketing.
H 1coppomio avapesa oty emaryyeALOTIKN TEKUNPI®OT KOl TN GLVOIGONUATIKY amiynon

EMTPEMEL TNV AVATTLEN LAKPOYPOVI®DV GYECEDV cLVEPYUGTNG, EMPBERAIDVOVTOC OTL T

eUMGTOGVVT YTileTon HEGO OO SLOPAVELL, YVMDOT KOl GUVETELN GTNV EMKOVOVIAL.
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4.2.5 Avaivon [lepreyopévov — Agency E

H mépn etaipeio mov e€etdotnKe dpaGTNPLOTOIEITOL GTOV YHPO TOV YNPLOKOV

UETAGYNUOTIGLOV KOl TNG TEXVOAOYIKNG KOVOTOUING, TOpPEXOVTOS ADGEIS TANPOPOPIKNG, Web

& app development, marketing automation kot OAOKANP®UEVES VIINPECTES EMKOIVOVING Y10l
B2B meAdrec.

H avéivon Pacictnke oe dddeka (12) OnUociedoELg TOV TPOEPYOVTOL A0 TIC TAUTPOPLESG
Facebook, Instagram xou LinkedIn, kot ta&voundnkay copeova pe ta tpio £idn

TEPLEYOUEVOD TOV EPELVNTIKOD LOVTEAOV:

e Exmoudevtikd / Evnuepotikd: mapovcstalel yvowoels, dedopéva, vEeg Texvoroyieg Kot
TPOUKTIKEG GLUPOVALC.

o IIpowBntcd / Etoupikd: avadekvoet dpdoels, a&ieg Kot emttedypata g eTopeiog,
KOAAMEPYDVTOS TNV ETAPIKN EIKOVAL.

e Amodewktiko / Case Study: mapovcialet £pya, cuvepyacieg kot LEAETEC TEPITTO®ONG,

TPOPAAALOVTOG TNV TEYVOYVMOGTN KOl TO ATOTEAEGLLOTO, TNG ETALPELNG.

ITivaxac 4.9

Kotaypagn avaptioeov ava TAAT@OpRO Kol KaTYopia TEPLEYOPREVOV
# Mhoteoéppa Katnyopia Mepreyopévov Likes Comments

1 Facebook  Etoupwkd 16 O
2 Facebook  Amodektikod 12 0
3 Facebook  Etoipiko 14 1
4 Facebook  Etaipiko 11 0
5 Instagram  Etoipwo 23 2
6 Instagram  Amodeiktikd 11 1
7 Instagram  Etopwd 18 5
8 Instagram  Evnuepotiko 4 0
9 Instagram  Etoipwko 26 O
10 LinkedIn  Amodeiktikd 4 0
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# Mioteoéppa Katnyopia Mepreyopévov Likes Comments
11 LinkedIn  Etotpucd 11 0
12 LinkedIn  TIpowbntikd 5 0

2Ovoio avaptiosmv: 12

IMivaxag 4.10

Méool 6por arinreniopaonc (Engagement Metrics) ava katnyopio wepreyopévov

Katnyopia IM00¢ M.O. M.O.
. Hapatipnon
IIepreyopévov Avoptiocov Likes Comments

Exmondevtio / 4 0 Xounio engagement, 61060
Evnuepotiko evnuepoTikn a&io
[TpowbntiKd / [oyvpn amymon kot evicyvon

7 17 1,1 * * *
Etoipikod brand awareness

Métpro engagement aAAG
Amodektikd / Case
7,75 0,25 avénpévn a&omotio

Study
TEPLEYOUEVOD

Avaivon Iocotik@v Evpnpdrov

To eTopkd Kot TPoONTIKO TEPIEXOUEVO GVYKEVIPDOVEL TO UEYOAVTEPO TOCOGTO
aAnieniopaong (M.O. 17 likes), yeyovog mov emiPefardvetl 0Tt 1o Koo avtidpd BeTikd o
TEPIEXOLEVO TTOV OVOOEIKVOEL ETALPIKT] TAVTOTNTA, OPACELS KOl EMTVYIES.

Ta case studies anodidovv pikpdtepo aptud avidpdoemv, ®oTOGO EVICYDOVY THV OVTIANTTY
a&lomotio Kot EEE0TKEVLON TNG ETUPELNG, AEITTOVPYDVTOG WG ATOJEIEN ETOYYEALATIKNG
eumnepilog.

H mepropiopévn mapovsio ekToldEVTIKGOV dINUOGIEVCEMY ATOKOAVTTEL LUKPOTEPT) EMEVOLOT GE
content marketing pe otoy0 TN HETOPOPE YVAOGNG, KATL TOL OLOLPOPOTOLEL TI GLYKEKPIUEVN

otpatnyikn omd ailec B2B etaupeieg mov eotidlovv mepiocotepo o€ thought leadership.
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Howotwkn Eppnveio ko Ocopnrikny Xovoeon

H pnropikn tov dnpociedcemv divel Epeact 6e povg OTMG KaIVOTOuia, 0O1KOGOGTHIA,
TEXVOLOYIa KO 0OIKOODUUETPIO., OELYVOVTOC GTPATNYIKY KatevBuveon mtpog to corporate branding
Ko v ynotaxn nyeoio (digital leadership).

To meplexOUeEVO EMOIOKEL VO, TAPOVGLAGEL TOV OPYOVIGUO O TOALIAGTATO TAPOYO AVGEWDV LE

KOW®VIKT KOl TEYVOAOYIKT EMIOPOCT, avTi Yio £vav amAd TPounbevTy LINPESIOV

TANPOPOPIKNC.

Avto evbuypappiletar pe to povtéro tov brand trust transfer (Delgado-Ballester & Munuera-
Aleman, 2001), cOue®va [LE TO OTTOI0 1 EUTIGTOGVVI LETAPEPETOL OO TV OVTIANTTH
TEYVOYVOGTIO KOl TNV ETALPIKT LITELVOVVOTNTA TPOG TV TPHOEGT GLVEPYUGiaG.

To mepieydpevo tov dnpooctevcsmv evioyvet tnv affective trust, ypnoonoidvrag
cuvatsOnpatikd ototyeio (OpadkodTNTO, EKTAIOEVOT), GUUUETOYN OE EKONAMGELC) TapdAANAQ

pe cognitive trust, péom TV HEAETOV TEPITTMOONG KoL TOV TEKUNPLOUEV®V projects.

Yvvoeon pe ta Epeovntika Epotmipata

H evémta cuvdéetan e T epeuvnTikd epoTLaTe ®G ENG:

e (EE1): H gumotochvn evioyvetol Kupimg HECH ETOVOAAUPOVOUEV®OV ETOIPIKAOV
AVOPTNGEDV TTOV £5PALDOVOLV AEI0TICTIO.

e (EE2): H npdBeon cvvepyasiog mpokdmTel amd T O1opKn avadeldn texvoyveociog Kot
KovotTopiog.

e (EE3): To amodeiktiKd TepleyOUeVo dpol GOUTANPOUATIKA, EVIGYDOVTAS TV OVTIANYN

EMAYYEALATICULOV Kot 6TafEPOTNTOC.

Yovoyn Ymoevotnrog

H avdivon tov Agency E deiyvetl 0T1 1 cuyKekpipévn otpatnyikn entkowvoviog facileTot
GTNV EVIGYLON TOV ETAPIKOV brand Kot TN KAVOTOUIKNG EKOVAGS, TOPE GTN LETAPOPA
YVOONC.

H mpocéyyion avt cupfaiAiel OTOTEAEGHOTIKA GTNV TPODONGT EUTICTOCVVNG LECH

0paTOTNTOG KO EXAVAANYIULOTNTOG TOV brand, ®oTdG0 1) TEPLOPIGUEVT] EKTOOEVTIKT] O1UCTAOT)
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APVEL TEPIOMPLO Y10 TEPALTEP® aVATTVLEN TEPLE)OUEVOL TTpooTifEuevng a&iag (value-driven

content), Tov Oa guPabivel T oxEoN EUTIGTOGVVNG KOl TN LAKPOYPOVIL SEGUEVCT) TEAUTOV.

4.2.6 Avaivon Ilepreyopévov — Agency F

H éxtn etaupeio mov avarivbnke dpactnpronoteitan otov xdpo tov digital marketing kot tov
creative design, pe £éugaocn oTn GTPUTNYIKN EXKOWVOVia, ot dlayeipton social media Kot ot

onovpyia digital Kopmovidv yio eTopkovg TEAATEC.

H avéivon Paciotnke og dddeka (12) avaptioelg mov cLALEXONKAV 0o TIG TAATPOPES
Facebook, Instagram ka1 LinkedIn, kot katnyoplomotibnkov cOpeova pe Tig TpEIG Pooikég

Bepatikéc katnyopieg mepieyopévoun:

e Exmoudevtikd / Evnuepotikd: mapéyel yvaon, EmayyeAUaTIKEG GUUPBOVAES |
EVNUEPMOT Y1 dPACELS.

e TIpowBntcod / Etoupikd: avadekvoet to brand, tnv opddo Kot T GOUUETOYN OE
EKONAMGCELS.

e Amodewtikéd / Case Study: mapovctdlel Epya, GLVEPYAGIES KOl VAOTOUEVA. project.

IMivaxac 4.11

Kotaypagn avaptiocemv avé TAaT@OpRO Kol KT yopia TePLEXopnévov
# Mioteoéppa Katnyopia IMepreyopévov Likes Comments

1 Facebook Etapuod 26 0
2 Facebook Case Study 15 0
3 Facebook  Evnuepotikd 8 0
4 Facebook  Etaipiko 12 0
5 Instagram  Etoupwd 4 0
6 Instagram  Case Study 12 1
7 Instagram  Etoapwo/TIpomOntico 6 0
8 Instagram  Etaipwko 36 0
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# Mioteoéppa Katnyopia Mepreyopévov Likes Comments

9 Instagram  Etoipuo 11 0
10 LinkedIn  Case Study 5 0
11 LinkedIn  Case Study 6 0
12 LinkedIn  Case Study 9 0

Yvvoro AvapTijoemv: 12

IMivaxac 4.12

Méoor 6por ariniermiopaong (Engagement Metrics) ava katnyopio wepleyopévov

Katnyopia A 00¢ M.O. M.O.
. Hepatipnon
Iepreyopévov Avaptiocov Likes Comments
Exmondevtino / 1 g 0 [Tepropiopévo engagement,
Evnuepotuco YOUNAT] GUYVOTNTO ELPAVIONG
YynAn amqynon, evioyvon
[Mpowbnrtikd / }
158 0 brand image kot ETopkng
Etapwco
KOVATOUPOG
Métpua amdooon, Asttovpyel
Amodektikd / Case
9,4 0,2 EVIGYVLTIKG GTNV avTiAnym

Study
a&lomotiog

Avaivon Iocotik@v Evpnpartov

H xatavoun tov avaptioemv deiyvel 6Tt To eTaupikd mepieyopevo kKuplapyet pe 50% tov
ouvorov, emPefardvovtag Ty Tpdhecn TS eTapeiag va TPOoPAAEL TN SNUOVPYIKN TNG

TOVTOTNTA, TI GLUUETOYN O EKONAMDGELS KO TN SOLVOUIKT TNG OLAdOG.

H péon anddoon oe likes avépyetan oe mepimov 16 avd post yia ta eToupikd 0pota, Evod o

case study mepleyOEVO GLYKEVTPMVEL LUKPOTEPT OALG oTafEPN Oy o).
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H vynAotepn amddoom oto Instagram delyvel Tmg 1 TAATPOPLLO AEITOVPYEL G TO KVPLO
KOVAAL TPOPOANG, E1O01KE Y10 TEPLEYOUEVO LE OTTIKY| TOVTOTNTA KOl ECMTEPIKT] KOVATOVPO (TT.X.

team moments, GUUUETOYEG o€ EKOEGELS KaL events).

ootk Eppnveia

H etoupeia emiéyet yalapo, Onpiovpyikod veog e Evrovn ypnon storytelling, potoypapiov

amd events Kot 0VOPTNOE®VY He avOpdmTivn d1dotacn.

H otpatnykn avt evioyvetl ™ cuvaloOnuUotikny EUTIGTOGUVI, GOLP®VO LLE TO LOVTEAO
McKnight et al. (2002) yio. Tnv online gumiotocvvn, To 0moio emonuaivel 6T n
avTIAaUPBavOLEVT «KOAY TPdBeon» piag entyeipnons avgdvet v tpddeon cuvepyaciog Tmv

TENOTOV.

[Mapdaiinia, To anodeiktikd meplexdpevo (case studies yio Epya TEAATAOV) EVIGYDEL TNV TEYVIKY|
aglomotio, kaBmg Tapovctdlel antd Topadelypato anoTeAEGUATOV, OTWS VEEG 1IGTOGEAIDES 1)

Koumavieg Tov avérafe To agency.

Xvvoeon pe ta Epevvnrikd Epotuata

e (EE1): To ekmodentikd mepleyOUevo, av Kol TEPLOPIGUEVO, EVIGYVEL TV AVTIANTTI
TEXVOYVOGIiaL.

e (EE2): To etaipkd meplexOLeVo EVOLVOUMVEL TNV EUTIGTOGVUV LEG® TNG TPOPOANG
allov, opdoag Kot dpdoemv.

e (EE3): Ta case studies emBePardvovv v aglomotio Kot TNV arodoTikOTnTo TMV

VTINPECIDV.

Yovoyn Ymoevotntog

H avédivon avadeikvietl 0Tt To GUYKEKPIUEVO agency ETEVOVEL GTI GLVOLGOHNUATIKT) CUVOEDT
KO GTNV EVIGYLOT ETALPIKNG TOVTOTNTAG.

H amovcio cuotpatiko) eKTatdevTikoy meplexopnévon anotelel tedio fertioong, KabmG T0
Koo avtamokpivetol BETIKA 0€ TPOKTIKEG YVMOGELS Kot insights.
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2UVOMKA, 1) GTPATNYIKY TEPLEYOUEVOL VINPETEL EMMTLYMG TN ONUIOVPYIN EUTIGTOGVVIG HECM
avOpOTIVIC TPOGEYYIoNG, OTOOEPNC TAPOVGING KOl ATOOEIKTIKMY OTOTEAEGULATMV.

4.2.7 Avairvon Iepreyopévov — Agency G

H £Bdoun etarpeia Spactnplomoteitar otov ydpo tov web development ko digital marketing,

pe e€edikevon og e-shops, B2B Aoelg, mobile apps kot OAOKANP®UEVES KAUTAVIEG

TPoPoAng.

H avdivon Baciomke og dmdeka (12) avaptioeig and tic mhateopueg Facebook, Instagram

kot LinkedIn, ot omoieg kotatdybnkov oe TpeIS Katnyopieg TEPIEYOUEVOL:

e Exmoudevtikd / Evnuepotikd: odnyieg, epyaieia, webinars kot tips yio emoyyeALOTIES.
e TIpowOntkd / Etoupikod: dpdoeic, eToipikég evyég, TpofoAr vanpeciov.

e Amodewtko / Case Study: mapovsldcelg Epywv, TEAUTOV KOl GUVEPYOSLDV.

ivaxog 4.13

Kotaypagn avaptioeov ava TAAT@OpRO Kol KaTYopia TEPLEYOPREVOV
# Mioteéppa Katnyopio Iepreyopévov Likes Comments

1 Facebook TIIpowbntikéd / Etaipikd 3 0
Facebook  Evnuepmtikd 0 0
Facebook  Case Study 47 1
Facebook  Case Study 5 0
Instagram  Exmoudevtikd / Evnuepoticd 5 0
Instagram  Etoaipikd 5 0
Instagram  Etoipikd 42 2

Instagram  Exmoudevtikd / Evnuepotikd 92 1

© o0 ~N oo o b~ w DN

Instagram  Exmodevtikd / Evnuepotiké 81 0
10 LinkedIn  Exmaidevtikd / Evnuepotikd 92 1
11 LinkedIn  TIpowdntud / Etapikd 22 0
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# Mhoteéppa Katnyopio Iepreyopévov Likes Comments
12 LinkedIn  TIpowbntucéd / Etaipikd 17 0

YOvoro AvapTijoemv: 12

MMivaxog 4.14

Méoor 6por ariniemiopacng (Engagement Metrics) ava katnyopio wepleyopévov
Katnyopia A 00g M.O. M.O.

. HNapatiipnon
Iepreyopévor  Avaptiosov Likes Comments

IToAd vynA6 engagement, Wiaitepa
Exmoudevtics /

69,5 05 oe mpaktikd Oépata (tips, IRIS,

Evnuepotko )

Google My Business)
IIpowOntikd / Métpia anddoon, drotripnon brand

powbn 4 118 0 P n npnon

Etaipcod consistency

Evioyouévn a&omotia pécw
ATodEIKTIKO / )

4 26,3 0,3 projects Kot TEAATELNKMV

Case Study
GLVEPYOCUDV

Avéivon Iocotik@v Evpnpdrov

H mocotikt| avaAivon oeiyvel OTL TO EKTOLOEVTIKO KOl EVIULEPOTIKO TEPLEYOUEVO EMTVYYAVEL

™V vynAOTEPN oo, ue péco 6po 69,5 likes ava avaptnon.

[dwitepa T posts mov TposPEpovy mpaxtiky] kabodynon (6rwg IRIS mAinpouég, Google My
Business, avtopaticpoi courier) onpiovpyodhv avEnpévn aAinienidpoon Kot Oewpodvton

onuavtiky Tnyn a&log yio To enoyyeAUATIKO KOwo.

To amodeiktikd mepieyopevo (case studies) KaTaypapel IKOVOTOMTIKG OTOTEAEGLOTAL,
emPePardvovtag m Betikn| cvoyétion petald «social prooth ko epmotocvng (Gefen, 2002).
AvTi0tmg, To TPowONTIKO TEPLEYOUEVO TOPOVGLALEL YUUNAOTEPO TOGOCTA engagement,
VIOJEIKVOOVTAG OTL TO KOO OVTOTOKPIVETOL TEPICCOTEPO GE TPOKTIKES YVMGELS KO AYOTEPO

o€ KoBapd S0P UIGTIKES OVOPTHGELS.
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ootk Eppnveia

To ovykekpiuévo agency Topovctdlel VYNAS eMineSO GUVETELNG GTNV ONTIKY| KOl AEKTIKT] TOV
TOVTOTNTA.

H yAdooo etvar amAr), ETayyeALoTIKN Kol TEXVIKE KOTAPTIOUEVT), YEYOVOS TOV EVICYVEL TV
perceived expertise.

H mapovcioon emroynuévov cuvepyaciav (0nmg integration Avoemv kot B2B projects)

SLUPBAAAEL 6TV EVioyLON TNG AELOTIOTIOG KO GTNV ATOJEIEN TEXVOYVOGIOG.

H otpatnyikn 1ov 6uvovdaletl ekmoidevtikn o&ion Kot amodekTIK( GTOXELN, ONUIOVPYDVTOS £V,

TEPLEYOLEVO TIOV avTOVakAd TIG apyég Tov trust-based B2B marketing (Morgan & Hunt, 1994).

Xvvoeon pe to Epeovntikd Epotipora

e (EE2): H avtiinyn a&lomiotiog evioyDeTol LEGO OO TNV TOPOYT TPUKTIKAOV YVAOCEMV
KO OTTOV OTOTEAEGLATOV.
e (EE3): To xowd emodeikviel peyadvutepn npdOeom cvvepyaciog petd and £kbeon oe

case studies Kot EKTOOEVTIKA post.

Yovoyn Ymoevotnrog

H avdAivon tov meplexoplévon Tov GLYKEKPLLEVOL agency amodEIKVOEL OTL TO EKTAUOEVTIKO
TEPLEXOUEVO AELTOVPYEL G O CNUOVTIKOTEPOG LOYADG EUTIGTOCHVNG KOl ETTOLYYEALOTIKNG

aVayVAOPLOTC.

H ocvvénelo oty aioOntcn, o EexdBoapog teyvikdg AOyos kot 1 dtopkng mapovcio o Bépata
TPOUKTIKOV EVOLOPEPOVTOG EVIGYKVOVY TNV avTihappavopevn a&io Kot v Tpdheomn cuvepyociog

oto B2B mepifdirov.
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4.2.8 Avaivon [epreyopévov — Agency H

H 6ydom etarpeio dpactnpromoieiton oto medio Tov digital strategy, performance marketing ko
creative design, eotidlovtag 6 KOUTAVIEG VYNANG amdd0o™G Kol OAOKANp®UEVEG ADGELG
ynookng exkowvovias Yo B2B kot B2C meldres.

H avdivon Paciomke oe dmdeka (12) dnuocievoelg and tic mAateopueg Facebook, Instagram
ko LinkedIn, ot omoieg katnyopromombnkoyv copemva pe Tic Tpelg BEPeAMMOELS KaTnyopieg

TEPLEYOUEVOD:

e Exmodevtikd / Evnuepotikd: apbpa, insights kot tdoelg yopw amod to digital
marketing.
o IIpowBntcd / Etoupikod: avakovdocels, ekdnAmaoels, Opdoetg kot branding.

e Amodewtiko / Case Study: projects, cuvepyacieg Kot exiTvyieg TEAATOV.

MMivaxog 4.15

Kotaypagn avaptiocemv avé TAaT@OpRO Kol KT yopia TEPLEXONEVOV
# Mioteéppa Katnyopio Iepreyopévov Likes Comments

1 Facebook  Etoipucod 4 0
2 Facebook  Etoaipwo / ITpowdntikd 3 0
3 Facebook  Etapiko / [Tpowbntikd 13 0
4 Facebook  Etaipiko 11 0
5 Instagram  Exkmodevtikd / Evnuepotikd 4 0
6 Instagram  Case Study 1 0
7 Instagram  Etoipuco 6 0
8 Instagram  Etoipuo 11 0
9 Instagram  Case Study 2 0
10 LinkedIn  Case Study 3 0
11 LinkedIn  Etoupikd 2 0
12 LinkedIn  TIpowbntukd / Etarpikd 8 0

YOvoro avapTicev: 12
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MMivaxog 4.16

Méaoor 6por ariniermiopaong (Engagement Metrics) ava katnyopio TePLeopévon

Katnyopia I 00¢ M.O. M.O.
. Hepatipnon
ITepreyopévov Avoptioeov Likes Comments
Exmondevtico / . A 0 E&edikevpévo koo,
Evnuepotiko TEPLOPLGUEVT OAANAETIOpaiom
[MpowOntikd / . 6.9 0 Evioyvon groupikng ewovog ko
Etapucd brand recognition
Amodektikd / Case 4 23 0 XoaunAd engagement aAAd
Study VYNA a&loTIoTio TEPLEYOUEVOD

Avéivon Iocotik@v Evpnpdrov

H avéivon katadeikvietl 0Tt 1o TOPIKO/TPomOnTIKd TEPIEYOUEVO KATEYXEL TOV
TPOTAYOVIGTIKO pOAO, GUYKEVIPADOVOVTOG TIG TEPLOCOTEPES ONUOCIEVGELS KOl TO VYNAOTEPO

engagement (LEcog 0pog 6,9 likes).

O1 Npoc1evSELS AV TOD TOV TOTTOV GLVOEOVTOL KUPIWG LE GUUUETOYES GE EKONADGELS, ETALPIKA
VEQ KoL OPAGELS TNG OLADAC, YEYOVOS TTOL GUUPAAAEL GTI GLVOLCONUATIKY] EUTIGTOGUV KO

o1 BeTkn ewdva Tov brand.

To case study mepieyopevo, TapoTL GLYKEVTIPAOVEL YaunAotepeg emodaelg (M.O. 2,3 likes),
eVioyVEL TNV aVTIAOUPAVOLEVT) TEXVOYVAOGTN, AEITOVPYADVTOS OG OTMOJEIKTIKO GTOXELD TNG
OTOTEAEGUATIKOTITOG TOV VINPESIOV, OTmG TEPLypapeTol and tovg Gefen (2002) kot Morgan

& Hunt (1994).

H ovppetpio peta&bd Facebook kot Instagram wg kopro kovaiio emtkovmviog emiPefordvet
TNV €0TI0GT TOL OPYOVIGHOD GTN STNPNON UG EVICLOG TTOAVKOVAAIKNG TOVTOTNTOS, EVA TO
LinkedIn a&lomoteitan mepiocoOTEPO Y100 TNV TPOPOAT BEGUKDV KO ETOYYEAUATIKDV

GLVEPYOGLDV.
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Mootk Eppnveia

H ontikn) tovtdTNTO TOL TEPLEYOUEVOD EIVAL GLUVETNG KOl EMOYYEALOTIKY], e Kabapn Ypapun

Ko Tpooceypévo visual design.

H ypnon ayyAikhg YAOooog 6To TEPIocOTEPA POSts EVIGYDEL TNV EKOVA O1E0VODG

OpacTNPLOTNTAG KL TNV EXAYYEAUATIKY aSl0mIoTia.

To mepiexdpevo TpoPaiiet T cvppeToyn o€ ekBéoels, cuvédpila Kot BpapPeia, evioydovtag v
symbolic trust dniadn v epmotocivn Tov Paciletor 6T ERUN Kot THY KOWOVIKN

avayvopion (Pavlou, 2003).

Xvvoeon pe to Epeovntika Epotipora

e (EE2): H gpmiotoochvn evicyletor Kupimg pécm Becukmv dpdoemv Kot
EMOLYYEALATIKTG TOPOVGIOG.
e (EE3): Ta case studies A&1tovpyovV DTOGTNPIKTIKA, TAPEXOVTOS ATOOEIEELS

TEXVOYVOGTIOG KOl EMLTLYIOG.

Yovoyn Ymoevotnrog

H avdivon tov mepiexopévon deiyvel 6Tt To GUYKEKPYEVO agency emevoDEL 0T
cuvalsOnpatikn Kot OEoUIKY EUMIGTOGUVT, TPOPAALOVTOS T GUULETOYN TOV GE CTLLOVTIKA

YEYOVOTO, GLVEPYOGIES KO SNUIOVPYIKA EPYCL.

AV K0l TO EKTTALOEVTIKO TEPLEYOUEVO EUQAVILETAL TEPLOPIGUEVO, 1] CLUVETELD GTNV EIKOVA, O
EMAYYEAULATIGHOC KoL 1) O1EB0VN G TpoOoTTIKN amoTeEAOVV POCTIKOVE TUAMVEG EUMIGTOGHVNG GTO

mhaioo tov B2B marketing.

4.2.9 Avaivon [lepreyopévov — Agency |

H évartn etarpeia dpactnplonoteiton 610 ynorokd epmopo, to SEO kot 1o performance
marketing, eotidlovtag otn otpatnyikn avamtuén e-shops, oty e€atopikevon TeplEXOUEVOL

ko ot Bertioronoinon tov ROI yuo B2B ko B2C emyeiproets.
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H avdivon Paciomke oe dmdeka (12) avaptioeig omd tic mAateopueg Facebook, Instagram

kot LinkedIn, ot omoieg katoatdybnkayv oe Tpelg Pacikég Katnyopies mePLEXOUEVOV:

e Exmodevtikd / Evnuepotikd: mapovcialet véeg teyvoroyieg (GEO, Al SEO, B2B

automation) ko epyaieio.

e IIpomOntid / Etoupikd: emikovmvel véa TOV OpYOVIGHOD KOl OVOOEIKVOEL TNV ETALPIKN

sikova.

e Amodewctiko / Case Study: mopovcidlet £pya, emttuynuéva TapoadelyaTo Kot

GLVEPYUGIES e TEAATEC.

MMivoxog 4.17

Kotaypagn avaptiocemv avé TAaT@OpRO Kol KT YOopia TEPLEXONEVOV
# Mioteoéppa Katnyopia Mepreyopévov Likes Comments

Facebook
Facebook
Facebook
Facebook
Instagram
Instagram
Instagram

Instagram

© o0 N o o B~ O w N P

Instagram
10 LinkedIn
11 LinkedIn
12 LinkedIn

Case Study
Case Study
Etopikd
Etoupko / Ipowbntikd
Case Study
Etoipuco
Case Study
Case Study
Case Study
Etopkd
Etopikéd

Case Study

Yvvoro Avaptijcemv: 12
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IMivaxog 4.18

Méoor 6por arinieriopaocng (Engagement Metrics) avd katnyopio weprleyopévov

Katnyopia A 00g M.O. M.O.
HMapatipnon
Iepreyopévov Avaptiocov Likes Comments

Exmoudevtis / [TAnpoeoplakd vVeog, LETplo
Evnuepotiko : o ° EUTAOKY] YPNOTOV
[TpowbntiKd / Evioyvet to brand image kot
Etapwcod "3 03 TNV OVOYVOPIGILOTNTO
Amodektikd / Case Icoppomnpévo engagement,
Study >0 o evioyvon TeXVoyVmGing

Avaivon Iocotikav Evpnparov

H mocotikn amotipmon avadeikvoe o IGopPOTNUEVT] GTPUTNYIKT TEPLEYOUEVOL LE KLplopyM
mapovsio Tov case study mepieyopévov, to omoio aviupocwnedel To 50% TV avapTGE®V.
[Tapd v oprakd yopunAotepn aAinAeniopacn (M.O. 5 likes), o1 dNpoGIEDCELS AVTEC TOPEYOVY
anTEG AMOOEIEELS TEYVOYVOGIOG KO EVIGYDOLV TNV EMOYYEALATIKY 0ELOTIOTIO TG ETOPELDG
(Gefen, 2002).

Ta etarpika posts (M.O. 7,3 likes) copPdArovy 6t cuvoloONUATIKT GVVOEST] LE TO KOWVO,
AVOOEIKVDOVTOG TV KOVATOVPO KoL T1 GUUUETOYN TNG OUAOAG G OPACELS Kot EKONADGELS.
To ekmadeLTIKO TEPLEYOUEVO, AV KOl AYOTEPO GLYVO, TPOGOIOEL EEEOIKEVEVT] YVAOOT) KOl

Aertovpyel cupmANpOUATIKE 6TV owodounon epmotoocvvng (Chaffey & Smith, 2017).

ootk Eppnveia

To agency enevdveL 6T GLVOLOGTIKT PN o™ case studies Kot ETaPIKOV dNUOGIEVGEWMY Y10l VL

ONUIOVPYNOEL EVOL TOAVETITESO QPN YN ETALYYEALATIGHLOD KO ONILLOVPYIKOTNTOG.

H ontikn| cvvéneia, n ypriomn kabapdv visuals kot to gviaio AeELGY1I0 ViGYHOLY TNV AVTIANTTNH
nototnta Tov brand Kot cuvadovy pe Tig apyég Tov trust-based marketing (Morgan & Hunt,
1994).
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H ovompoatikr] Tpofoin emruynuévay Epymv Kot 1 ovopopd 6 LETPNOILLO OTOTEAEGLLOLTOL
(6nwg avénon mapayyelmv 1 Pedtiotonoinon UX) pocdidovv 6To TepLEXOUEVO TEXVIKN

aglomotio kot Kovovikn anddeén (Pavlou, 2003).

Yvvoeon pe ta Epgovntika Epotipata

e (EE2): To case study mepieyopevo evioyvel v avTiAnym aSlomotiog Kot
TEXVOYVOGTIOC.
e (EE3): H mpofoAn HeTpNOIU®V OTOTEAECUATOV aVEAVEL TV TPOBEST] GLUVEPYAGTAG KOt

70 B2B trust.

Yovoyn Ymoevotnrog

H avéivon tov mepieyopévov delyvet 0T 1 etoupeio 0koAOVOEL Lo IGOPPOTNUEVT] CTPATNYIKNY,
ocvvovalovtag ekmondevTikd insights, etapikn Tpofoin Kot case studies yio vo evioydoeL TV

avtiinym emayyeApatiopol Kot aSlomotiog.

H dopnuévn aiobnrikn|, n cuvéneio ot YAOGGA Kol 1| TPOPOAT LETPNGUYLMOV ETLTLYLOV
amoteloVV Bactkoh mapayovTeg SIOUOPOMOTG EUTIGTOCVLYNG 6To TAaicto tov B2B digital

marketing.

4.2.10 AvaAuon lMepiexopévou — Agency J

H 6éxa etaupeia dpaoctnplomoteiton otov ydpo tov digital marketing ko e-commerce
strategy, ue e€edikevon oto UX design, to data-driven performance kot tnv vAomoinon

YMEKOV EPYmV LYNANG KAPOKOG.

H avdlvon Baciotnke oe dmdeka (12) dnpooievoelg and ¢ mAateopueg Facebook, Instagram

kot LinkedIn, ot onoieg katnyopromomdnkay otig tpelc Pactkés katnyopieg meplexopévon:

e Exmondevtikd / Evnuepotikd: avapTioelg Tov LETAOIO0VV YVMOT) Y10 TEXVOAOYIKES
eEelielg, tdoelg Kot epyaleia.
e TIpowOntkd / Etoupikd: onpociedhoels mov mopovstalovy ) rhocogio Kot Ty

ETOLPIKT OPACTNPLOTNTA.

48



e Amodewktikd / Case Study: épya meAT®V, ATOTEAEGULATO KOl EQAPUOYEG VEDV

GTPUTIYIK®V.

MMivoxog 4.19

Kotaypagn avaptioceov ava TAaT@OppRa Kol KaTijyopia mepLexopévou
# Mhoteéppa Katnyopio Iepreyopévov Likes Comments

1 Facebook Case Study 1 0
2 Facebook Case Study 3 0
3 Facebook  Etoupikd 0 1
4 Facebook  Case Study 3 0
5 Instagram  IIpowOnrtikd / Etanpikod 1 0
6 Instagram  Case Study 2 0
7 Instagram  Etoipuco 4 0
8 Instagram  Etoupwd 5 0
9 Instagram  Case Study 1 0
10 LinkedIn  Exmaidevtikd / Evnuepotikd 2 0
11 LinkedIn  Exmoidevtiko / Evuepotikod 3 0
12 LinkedIn  Case Study 4 0

XYvoro Avaptiosov: 12

Hivaxog 4.20

Méaoor 6por ariniermiopaong (Engagement Metrics) ava katnyopio TeEPLEYOREVOV

Kotnyopia 121 00¢ M.O. M.O.
: Hopatiipnon
Iepreyopévov Avoptioeov Likes Comments
Exmondevtio / ) ot 0 Ocpatoroyio TEXVOAOYIKGOV
Evnuepotiko ’ ALY DV, GTOYEVUEVO KOWVO
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Katnyopia 1T 00¢ M.O. M.O.

. Hapotipnon
Iepreyopévov Avoptioeov Likes Comments

YVUUETOYN O€ events Kot

[Mpowntikd /
2,5 0,3 OpACELS, EVIOYLOT ETALPIKNG
Etaipiod
TOVTOTNTOG
Amooewktikd / Case 6 ’3 0 Texunpioon gumepiog Ko
Study , OTOTEAECUATOV EPY®V

Avaivon IMocotikav Evpnuarov

Ta ToGOTIKA EVPNUATA VITTOJEWKVVOVY OTL TO case study TepleyOLEVO ATOTEAEL TOV TUPNVOL TNG
oTpoTNYIKNG, pHe £EL avaptoets (50% tov cuvorov) kot péco opo 2,3 likes avd avaptnon.
AV Kot 10 TOGOTIKG emimedo aAANAETIdpaoNg eival TEPLOPICUEVA, TO TEPLEYOUEVO OVTO
Aertovpyel o¢ tekunpimon emttuyiog Kot amodekvVOEL T AEITOVPYIKY| ETAPKELD TOL agency,

oTOLYEIO TTOV EVIGYVEL TNV EUTMIOTOGVUVT HEGm amoteleopatikotntog (Gefen, 2002).

To etapcd/mpowbntikd mepieydevo Kveital o mapdpola eninedo engagement, oAANL
pocodidel cupPfoikn atio oty eKOVA TNG ETOPEiRG, LECH OO GLUUETOYES GE EKONAMGELS

Kot Opdoetg Tov digital otkocvoTpATOS.

To ekmondevtikd mepieyodpevo oto LinkedIn mpoceikidel mo oroysvpuévo koo,
emPefoardvovtag 0Tt o1 B2B gnayyehpatieg avalntodv a&iomot TANpoeopnon Kot

teyvoyvocio amd brands pe woyvpn mapovoio oto thought leadership.

ootk Eppnveio

H omtikn| kot YA®OG1KY) TOVTOTNTA TOL TEPLEYOUEVOD YapakTNPileTol amd enayyeAUATIGUO,
COQNVELL KOl GUVETEL, oToyEin Tov avTikatomtpilovv T erhocoia TG Totpeiog yOp® and

TNV TOLOTNTA KOl TNV KotvoTopia.

O dnpocievcelg mpoPdArovv projects vynAng texvoroykng a&iag (w.x. B2B mhatpoppeg,
digital redesigns, eCommerce trends), Tpocdidovtag avTiAnmm £10ikevon Kot EVIGYOOVTOG

N oY€0MN EUTIOTOGVVIG e To Koo (Morgan & Hunt, 1994).
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H etaupeio paiveron va akolovbel po tpocéyyion balanced content, 6mov 1 anddeién
wavotntag (case studies) cuVOLALETAL LE T GVVETN TOPOVGCIN GTO EXAYYEAUATIKA SIKTVO

(LinkedIn, Facebook), ototyeio mov cuvddet pe to poviého symbolic trust tov Paviou (2003).

2Hvdeon pe ta Epguvnrikd Epotuato

e (EE2): H a&lomiotio S10p0p@@VETOL HEGH ETAYYEALATIKOD VPOVE KOL TEXVIKNG
TeKunpioong.
e (EE3): H ékfeom tov ko1voy 6g £pyo Kot TEYVOAOYIKEG AVGELS EVIGYVEL TNV TPOHEST

cuvepyociog.

Xovoyn Ymoevotntog

H avdivon tov meplexopévon Tov GLYKEKPLILEVOL agency KaTadelkvieL 0Tt 1| aglomiotio
yrileton oTadlokd HEGA amd TEKUNPLOUEVA EPYOL KOL ETOYYEALATIKY] GUVETELX.

H ypnon d1eBvoig yAdoooc, 1 TpofoAr] amoTeAeGUATOV KOl 1) GAPNG ETKOW®OVIO aSidV
gvioyvouv v avtihappovopevn egedikevon kot To Kbpog tov brand oto B2B mepifdiiov.
H otpomnyikn Tov agency omoTum®VEL LU GOPNVELL TNV apy Tov “content as proof”, 6mov n

YVOON, 1) GLVETELN KOl 1] EUTEIPia AELTOVPYOHV ¢ BEpEMA EPMIGTOGVVIG.

4.3 Xovoyn Kegparaiov

H avaivon wepieyopévou mov mpaypatoromOnke ota déka (10) emieypéva digital agencies
avEOELEE KOVEG TAGELS KO O10POPOTOMGELS OC TPOG TN (PO OTPATNYIKDOV TEPLEYOUEVOD GTO
HECO KOWVOVIKNG OIKTV®ONG. Méca amd Tn GueTNUATIKY Kotaypoagr) dmoeka (12)
ONUOGIEVCEMY avA agency Kot TNV TavOUnoT ToVS G€ TPELS POCIKES KaTYOpies,
EKTOIOEVTIKO/EVIIUEPWTIKO, TPOWONTIKO/ETOIPIKO KO arodelkTiKO/case study, TPOoEKLY OV
UETPNOIUO TPOTVTOL EXIKOWVOVIOG TOL GUVOEOVTOL AUESO LLE TNV AVATTLEY EUTIGTOGVVIG GTO

B2B nepifairov.
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YVVOMKA, T OTOTEAETHOTO OEL VoLV OTL:

e To amodektikd mepie)Ouevo (case study) cVYKEVIPOOE TOVS VYNAITEPOLE LEGOVG
OPOVG OAANAETIOPAOTG, LITOJEIKVOOVTOG OTL 1] TOPOLGIACT| EPYOV KOl ATOTEAEGUATMOV
gvioyvetl v a&lomiotio Kot TN SlpAVELN TOV agencies.

e To ekmoudevTikd/evnUEp®TIKO TEPLEYOUEVO GUVEPBOAE CNUAVTIKE 6T OMrovpyio
TEXVOYVOGTOG Kot KOPOVS, OAAG Oyt TAVTO GE AUECT] EUTAOKT] TOL KO1VOV.

e To mpomdntkd/eTaupikd mepieyoduevo datnpet Betikn ewodva Tov brand, woTOGO

EMTLYYAVEL UKPOTEPT GUVALGHNLATIKT] GUVOEGT GE GYECT LE TO TPOTYOVLEV E10T).

H obykpion peta&d tov agencies avESEIEE O10POPOTOGELS BT GLYVOTITO KOL GTNV
AMOTELECUATIKOTNTA KAOE TOTTOL TEPIEXOUEVOD, aVALOYa e TO PLEYEDOG, TO KOWVO Kot TNV
tomofétnon g etanpeiag oy ayopd. [apd Tig empépoug dapopomomaoelc, emPeformdveTon
OTL 1] TOAVLOPPT TEPIEYOUEVOL KO 1) GTPATNYIKT 1GOPPOTIO LETAED EKTOLOEVLTIKOV,
TPO®ONTIKOV Kot ATOOEIKTIKOD DAKOD OMOTEAOVY KOHOPLGTIKOVG TOPBEYOVTES Y10 TNV
eVIoYLOT NG EUMIGTOGVVIG KOl TOV OyOPACSTIK®V Tpobiécemv. Zopupmva pe toug Kapoor et al.
(2022), 1 TOAVKOVOAIKY] ETKOWVOVIOL KO 1] TOWKIALL TEPLEYOUEVOL EVIGYVOVV TN

O0OPAGTIKATNTO KoL TNV EUTIGTOCVVT TPOG Tal brands 6to yneiaxo neptPaAiov.

Ta gvpnparto Tov Kepaiaiov 4 Tpocsépouvv T Pdon Yo T cOvOeon Kot epunveia Tv
OTOTEAEGUATMOV TTOL 0kOAoLOOVV GTO KEPAANLO 5, GOV 1 TOLOTIKY AvdAvoTn TV agencies Oa
GUCYETIOTEL LLE TIG OTAVINGELS TOL EPMOTNLOTOAOYION, TPOKEWEVOL VA £E0YO0VV GLVOAIKA
GUUTEPAGLLOTA Y10t TOV POAO TOV GTPATNYIKOV TEPIEXOUEVOV GTNV EUTIGTOGVVT] KoL TIV

poBeom ayopds oto B2B marketing.
Kepdaiao 5: Zointnon ko Epunveio Amoteleopdrov

5.1 Ewoayoyn

To xke@aAiaio avTd Tapovctdlel T cu{NTNOoN KoL TNV EPUNVEIN TOV OTOTEAEGUAT®V TOL
TPOEKLY OV OO T1 GLVOLAGTIKT] AVAALGT] TOL TOLOTIKOV KOl TOGOTIKOV GKEAOVG TNG EPELVAG.
210%0¢ €ival vo GUGYETIGTOUV T EVPNLLATA TG avdAvong mepteyouévov Tov digital marketing
agencies L€ TIG ATOVTIGELS TOV EPOTNLATOA0YIOV, TPOKEEVOL VO eEayBOVV OLOKANPOUEVEL

GUUTEPACLOTO Y10l TOV POAO TOV GTPATNYIKDOV TEPLEYOUEVOD GTA LEGH KOWVWOVIKNG OIKTOMONG
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MG TPOG TNV OIKOOOUNCY| EUTIGTOGVVIG KO TNV EVIGYVOT TOV AyOPACTIK®V TPoBECEDY GTO

miaicto tov B2B marketing.

H mpocéyyion mov axolovBeiton otnpileTon 6TIC 0pyEG TG TPLY®VOTOINOTG 0ES0UEVDV,
oLVOLALOVTOG TTOLOTIKA (AVAAVGT TEPLEYOUEVOV) KOl TOGOTIKG (EpOTNUATOAOYIO) EVPNLOTA,
MOOTE VO SICPOALGTEL 1] EYKVPOTNTA Kot 0E0MIoTio TV cvpnepacudtov. H epunveia tov
OTOTEAECUATMV OPYOUVOVETOL IE TPOTO TOL VO OTTAVTA AUECO GTO EPEVVITIKA EPWOTILLOTO, KO

va eAEyyeL TIG vtobEaelc mov téinKav otn pebodoroyia.

5.2 Emwokoénnon Evpnudtov Avaiveng [epieyopévov

H avéivon mepieyopévovu (Kepdhoto 4) katédel&e 0Tt 01 TEPIEGOTEPES ETALPELES TOV dETYHATOG
EMAEYOVV TOAVSLAGTOTEG GTPATNYIKEG TAPOVGIOOTG, Ol OTOIEG IGOPPOTOVY OVALEGH GTNV
TANPOEOPNGN, TNV TPODONGN KoL TNV EMIOEEN AMOTELECUATOV. ZVVOAIKA, O TOTTOG
TEPEXOUEVOD TTOV TTETLYE TOL VYNAOTEPQ EMUTEDA AAANAETIOPAGTC NTAV O OTTOOEIKTIKOG (case
study), yeyovog mov emPePatdvet T oNUAGIN TNG KOWOVIKNAG 0mOdEENG KoL TNG

EMAYYEAULATIKNG OLOPAVELNG GTNV EVIGYLON TNG EUTIGTOCLVTG TV B2B medlatdv.

To ekmadeLTIKO/EVILEPMOTIKO TEPIEXOUEVO GUVEPAAE CNUOVTIKA GTNV KOAMEPYELL YVOONG,
611 OUOPPMOGT KOPOLE KOl GTNV QVTIANYN TEXVOYVOGIOG TV agencies, AEITovpYDVTaG
GUUTANPOUOTIKA TPOS TO OTOSEIKTIKO TEPLEOpevo. Avtifeta, To mpowbnTikd/eTapicd
TEPEXOLLEVO, OV KOl TP oE 6TadEPN TAPOLGia, ELPAVIGE LIKPOTEPO TOCOGTE EUTAOKNC,
YEYOVOG oL dgiyvel 6Tt To kKowd Twv B2B kavalidv aviamokpivetal meptocOTEPO O

YEPOTOGTEG OOdEIEEIS a&iag Tapd GE YEVIKA SLOQNIGTIKG UNVOLLOTO.

H dwpoponoinon avdpesa ota agencies oyetileTon Kupiog He:

e TN GLYVOTNTO AVAPTNONG AV Kot Yopio TEPIEXOUEVOL,
e T1 GUVETELD GTO VPOG KOl TN YADOOCO, EMKOIVOVING,

e k011N ypnom morvpécwv (visuals, video, reels, storytelling).

Ta tapandve anotedéopota cuvdcovia pe TIg Bempiec epumoTocHVNG GTO YNPLoKo
nepBairov (Gefen, 2000; McKnight et al., 2002) kot dwayeipiong oxécewv oto B2B
marketing (Morgan & Hunt, 1994), emifepardvovtag 6tL 1 a&lomiotio Kot 11 GUVETELN GTO

TEPEXOUEVO OMOTEAOVV POGIKOVG TPOYVMOGTIKOVG TOPAYOVTES TV OYOPACTIKOV TPOBEGEMV.
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5.3 Amoteréopata Epotnpatoiroyiov

H mocotikn| avdivon Tov epoTUOTOA0YIOL TPOYUATOTOMONKE GE SEly L EMYEPTUATIOV KoL
EMOYYEAULATIOV TOV YOPoL Tov B2B marketing, pe 6to)0 ™ d1EpELYNON TOV GLGYETICEWDY
AVALESO GTNV EUTIGTOCLVY, TNV AVTIAAUPAVOUEVT TEXVOYVOGIN Kat TV Tpdheon cuvepyasiog
pe agencies digital marketing. Ot anaviioeig a&loroynOnkay oe mevrafado kiipoxko Likert

(1-5), 6mov 10 1 AVTITPOCOREVEL TN «OLOPMVIO» KL TO 5 TN «CLUUPOVIO.

IMao v kaAdTEPN KOTOVONOT TV OTOTEAEGUATMOV TG TOGOTIKNG AVAALGNG, TapaTifevTan
TOPOKATO SLOYPAULOTO TOV OTTIKOTOLOVV TOVG HEGOVG OPOVG, TIG CLUGYETIGELS KOt TO

BeopnTikd povtédo oyéoemv petad Tov pHetafintdv e £pevvag.
Mivakag 5.1

eprypogka Xrotiotika Metapintov

Merapint Méoog Opog Tomkn Andxkiion
Epmotooivn 4.37 0.84
AvtilopPavopevn Teyvoyvooia 4.33 0.85
[Ip6Oeon Xvvepyaoiog 4.25 0.92

Aldypappa 5.1 - Mégol Dpol Twy MeTafAnTwy

Méooc Opoc (1-5)

Eumiotoalvn  AvTIAGUBovouevn TexvoyvwoltpdBeon Zuvepyaoiog
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Awdypappa 5.1 — Méoot Opot tov Metapintov (Epmiotosivn, AviihapBavopevn
Teyvoyvooia, [IpdBeon Zvvepyasiog)
IInyn: I6ia Enegepyacio (2026)

Ot Tipég Tov péowv 0pov Kopaivovion arnd 4.25 £wg 4.37, yeyovog mov vTodNA®VEL LYNAD
EMMEDO DETIKOV AVTIANYEWDV TOV GUUUETEYOVTMV AmEVOVTL 6To agencies. Ta amoteAéopota
delyvouv 611 o1 emaryyeApatieg avtihappdvovtal ta agencies oG 0EOTIGTOVG, TEXVOLOYIKA
KOTOPTIGUEVOVS KOl IKOVOUG GUVEPYATES, EMPEPaIDdVOVTOG TNV VTTOPEN 1GYVPNG EUTIGTOGHVNG

610 TAaiclo Tov B2B oyécewv.

H avtirappavopevn texvoyvocio (M.0.=4.33) gvioybel T Oetikn| otdon anévavtt oto
agencies, KoOmG o1 TEAATES EKTILOVV TNV eE€1diKEVOT KO TN YVAOOT TOL PETOSIdETON PEGH omd
10 mepleyopevo. Iapdrinia, n tpdBeon cuvepyaciog (M.0.=4.25) avikatontpilel
OlI0e0T TOV EMYEIPNCEDV VO GLVEPYOUGTOVV 1| VO GLVEXICOVV T1 GLVEPYAGIO TOVG e agencies

oL Be®POVV a&1OMGTA KO TKAVAL.

ITivaxag 5.2

Yvoyeticeis Metafint@v (Pearson r)

Merapintég Epmotooivn Teyvoyvooia [Ip60son Xvvepyaoiog

Epmotooovn 1 0.71 0.68
Texvoyvooia 0.71 1 0.78
[Tp6Oeon Xvvepyaoiag 0.68 0.78 1
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Adypappa 5.2 - ZuvTeAedTég TuoxéTiong (Pearson r) HeTAED MeTaBANTWY
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Adypappo 5.2 — Ontikn aneoOvVion TV GLGYETIcEMV PETAED TV BAGIKOV HETAPANTAOV TNG
épevvag. [Hapatnpeitor ioyvpn Betikn cvoyétion avapesa oty AviilapPoavopevn
Teyvoyvaooio ko v [Ipdbeon Zvvepyaciog (r=0.78), KabOG Kot oNUAVTIKEG OXEGEIS LETAED
Eumoetoovvng ko Teyvoyvaooiog (1=0.71) kou Epmietooivng ko [Ipdbeong Zvvepyasiog
(r=0.68), emPePardvovtag 0 BempnTKOd LOVTELO TNG £PEVVAS.

[Iny": 18ia Ene&epyacia (2026)

H avaivon cvoyeticemv (Pearson 1) kotadeikviel 1oyvpEs kot BeTiKég oyxéselg Petacy oAV
tov petafAntav. H avtikapfavopevn texvoyvacio tapouctdlet T peyaldTepn GLOYETION U
v Tpodbeom cvvepyoaoiog (1=0.78), yeyovdc mov vTodNADVEL 0Tt 0G0 TEPIGGOTEPO
avayvopiletol ) texvoyvecio vog agency, T000 avEdvetat Kat 1 Tpdecm cuvepyaciag and

TNV TAELPE TOV ETLYEIPNCEDV.

H epmotoosvvn eniong cvoyetiletan Oetikd 1000 pe v teyvoyvocia (r=0.71) 660 Kot pe v
npdOeomn ovvepyaciag (r=0.68), emPBePardvovtag 10 Bempnrtikd mraicto (Morgan & Hunt,
1994- Gefen, 2002), cOppva e TO 0010 1 EUTIOTOGVVI AOTEAEL KPIGIUO TOPEyOVTa GTN

SLpOpemo™ pakpoxpoviwv B2B oyécemv.

2VVOAIKA, TO ATOTEAEGLATA EVIGYDOLV TN BE0M OTL 1] ATOTEAEGUATIKY] CTPOTIYIKN
nepleyopévovu ota social media evioyvel 1060 TV avTIAapPoavopevn Texvoyvecio 660 Kot TNV
EUTMLGTOGVVT], 0ONYDOVTOS TEMKA 68 avEnpévn tpobeon cuvepyaciog. Ot petafAnTég
Aertovpyov cuVILACTIKA, emPePordvovtag T duvapiky oyxéon petald content strategy, trust

formation xou B2B engagement.
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5.4 Eppnveio ko Xovoeon pe v Avaivon Ilepreyopévov

H epunveia tov amoteAecUATOV TOV EPOTNUATOA0YIOV GE GUVIVAGUS LE TNV OVIAVOT)
nepleyopévou Tov 6éka (10) agencies emiefatdvel T GUUTANPOUATIKY GYECT] TOGOTIKMV Ko
TOL0TIKAOV 0£S0UEVDV. O1 GUUUETEYOVTESG AVAYVAOPLOAY G O KAOOPIGTIKOVS TAPAYOVTES Y10l
™ SUOPPOOT EUTIGTOGVVNG Kol TPOBECTG GUVEPYUGING TO EKTOOEVTIKA KOl OTTOSEIKTIKGL

(case study) posts, yeyovog mov evfuypappiletor TAPOG LE To EVPNUATA TG TOLOTIKNG
Qaonc.

2V avdALGT TEPLEYOUEVOL OOMIGTMONKE OTL O dNUOGLIEVGELS TTOL LETUIIOOVY YVMOOT Kot
TEYVOYVAOGTIO EVIGYVOVY TNV avTIANTTH aflomioTtio TV agencies Kat Onpovpyodv OeTikég
0TAcElC. AT 1 TAoN EMPERAIOVETOL KOl GTO TOGOTIKA OEOOUEVA, OOV 1 OVTIAAUPOVOIEV
TEYVOYVOGTO KOTOYPAPEL TN HeyoADTEPN GLGYETION Le TNV TpdBeon cuvepyaciag (1=0.78). H
GLGYETION 0TI ATOOEIKVVEL TMOG O1 ENXLYEIPTGELS OEV OPKOVVTOL GTNV TPOPOAN VINPECIDV,
oA a&LloAOYOVV TIC YVAOGELS, TN GUVETELN KOL TNV EXOYYEALATIKY TOVTOTNTO TOV KAOE agency
pv amopacicovv cuvepyosio. IlapdAinia, n eumictocvvn eaivetal va Aettovpyel wg
UEGOAUPNTIKOG UNYAVICUOG OVALEST GTNV TEXVOYVMGia Kot 6TV Tpodbeom cvvepyosios. Ta
anoteléopata evioybovv T Bewpia tov relationship marketing (Morgan & Hunt, 1994),
GUUEMVO LE TNV 0moia 01 6TafepES Kot SLopavelg oy€oelg LETAED EMYEPNOEDY EGPALDVOVTOL

péoa amd ™ cvveyn mapoyn asiog Kot tn HaKpoypovia ET0E.

2UVolikd, 1 6hHVOEST TV EVPNUATOV KATOOEIKVIEL OTL 1] TOLOTNTO KOL 1) GUVETELD TOV
TEPLEYOUEVOD AmOTEAODV OEUEAIDON GTOLYXEID GTN dNUIOLPYIO EUTIGTOCHVNG KOl TNV
avamrtuén otabepdv cuvepyacidv otov y®po Tov B2B digital marketing. Ot otpatnyikég mov
€0TI{OVV OTN YVMOGT, GTN LETPNGLUN ATOS0CT| KOl GT SALPAVELD 00TYOUV GE ALENUEVT
EUMIGTOGVVT], VYNAOTEPT AVTILOUPOVOLEVT] TEYVOYVAOGTN KO, TEAMKE, GE peyolvTtepn Tpobeon

oLvEPYOGiOG.
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Aldypappa 5.3 - MovtéAo Zxéoewv MeTagl MeTaBANTWY

r=p.74

.6 A
Texvoyvwoia EpmiLoTOocUVIH Tpdeon

Zuvepyaoiag

e — ——— —————— ———

Awypappa 5.3 — Zynuatikd povtédo oyéoemv petald tov petafintaov g épevvag. H
AvtilapPavopevn Texyvoyvooio emnpedlet dueca kot Eppeca v [pdbeon Zvvepyaoiag,
puéom ¢ Eumotootvng, emPefaidvovtag tov Bempntikd unyovioud tov trust-based
marketing.

[Iny": 18ia Ene&epyacia (2026)

5.4.1 Zratwotikn Eneiepyacio Acdopévmv (Spss)

H otatiotikn eneepyoasio v dedopéEvov mpaypuatonomOnKe He T ¥p1oN TOL AOYIGHIKOD
SPSS (éxdoom 29.0). Xrkomdg g avaivong nTav va otepevvnBel 1 a&lomiotio Kot 1 GLGYETION
TOV TPLOV PACIKOV LETAPANTOV TNG EPEVVOG:

(a) Eumiotoovvn,

(B) Avtirappavopevn Teyvoyvooia, kot

(v) IIpdBeomn Zvvepyasiog.

Ot petafintég mpoékvyav amd 25 epOTNCELS TOV EPMTNUOTOA0YIOV, €K T®V omoiwv ot 15 Ntav
oe KAipoka Likert mévte Babuidmv (1 = Atwpoved ardivta €og S = Zoueove andivta). To
ouvolko detypa ™ Epguvag aviibe og 118 dtopo, emapkég yio TEPTYPAPIKN Kot

GULGYETIOTIKN OTOTIOTIKY aviALGT cOUemVa e TG 001 yieg Tov Neapolis University Pafos.
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A&rwomotio tov Metafintav (Cronbach’s a)

O d¢eiktng Cronbach’s a ypnoyomomOnke yio va eAeyy0el n ecmTEPIKN GLVOYN TOV ETUEPOVS
EPOTNOEMY TOL GLYKPOTOVV KAOe petafAnt. Ot Tipuég Kopaivovtan peta&d 0 kot 1, pe Tpuég

v tov 0.70 vo Bewpovvtotl amodekTég Yo Kovmvikég emtothiues (Hair et al., 2019).

Merapinti Kmowoi Epoticsov Cronbach’s a
Epmotooivn Q11-Q15 0.86
AvtilapPoavopevn Teyvoyvooio Q16 — Q20 0.88
[Ip6Oeon Xvvepyaoiog Q21 -Q25 0.84

Ot Tég tov deikn delyvouvv vymAn a&lomiotio yia kdbe KAMpoKa, YEYOVOG TOV VITOONADVEL

E0MTEPIKT] CLVETELN TMOV OTOVTICEMV KO ETAPKT] YUYOUETPIKT EYKVPATNTO TOV EPMOTNGEDV.

Yvoyeticeis Metalv tov Metapintov (Pearson r)

[Ma va e€gtaotel 0 PaBuog ypappikng oyxéong Heta&d Tov TPV HETAPANTOV,
ypnoporomdnke o cuvieAeotn cuoyETiong Pearson (r). Ot Tpég Tov kvpaivovton peta&y -1

kot +1, dmov TYég Kovtd 6to +1 dnAdvouv 1oyvpn BTk oyéon.

AvtihapBavopevn ITIp6Beon
Merapintéc Epmotooivy
Teyvoyvooia Xuvepyooiog
Epmotooivn 1 0.74** 0.69**
AvtilapBavopev
HPovopEvn 0.74** 1 0.72**
Texvoyvooia
[Ip6beon Xvvepyaoiog 0.69** 0.72** 1

Inueioon: p<0.01, N=118

Ta anoteréopata deiyvouv 1oyvpEg BeTIKEG CLOYETIOEIS HETAED OA®V TV petafAntov. H
avTIAUBavOIEV TEYVOYVMOGTO TOPOLGLALEL TNV VYNAOTEPT) GLGYETIOT TOCO LE TV
gumiotoovvn (r=0.74, p < 0.01) 6c0 ka1 pe v TpodBeon cvvepyaociog (r =0.72, p < 0.01),

YEYOVOG IOV emPePordver Tov BempnTIKO PUNXOVIGUO COUPMOVO LLE TOV OTTO10 1) YVMGT KoL 1
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ETOYYEALOTIKT IKOAVOTITO TV EMYEPNOEMV ENNPEACOVY TNV EUTIOTOCHVI KO, KAT ETEKTUC
2

v Tpodbeom ovvepyaciog otov xdpo Tov B2B marketing.

Epunveio Anotedeoparov
Ta otatiotikd evprpota ETPERALOVOLY TV EYKLPHTNTA TOV TPUOV VITOBECEMV TG £pELVG:

1. H gpmotochvn cuvdéetar Betikd pe v Tpdbeom cuvepyaciag.
2. H avtirapPoavopevn texvoyvooio cuvdéetal OeTikd e TNV EUTIGTOCUVN.
3. H avtilopPavouevn texvoyvocio ennpedlel dueco Kot Eppecso v tpodeon

ouvepyaciog.

Ta anoteréopata gvicybovy T BempnTikn fACT TOL TAPOVGIUCTNKE GTO TPOTYOVLEVA
Ke@ahora, evoppoviovron pe tig peréteg tov Morgan & Hunt (1994), Ganesan (1994), ko
Ulaga & Eggert (2006), kot amodetkvoouy 0Tt 1] EUTIGTOGVVT| KOl 1] TEYVOYVOGIN AToTEAOVV

Kpiolovg mapdyovieg dStoupopemong otabepdv B2B cuvepyasumv.

H otatiotikn avdivon npayuatonomOnke o mepidiiov IBM SPSS Statistics (éxdoon 29.0),
akoAovOdVTOG TIC 00N Yieg avdAivong dedouévmv tov Neapolis University Pafos (2025). Ta.
amoteléopata emPefaiddnkay péow eréyyov a&tomotiog (Cronbach’s ) kot cvuoyeticewv

(Pearson r), dtac@aAilovtag v eyKupdHTNTO KOl T1] GUVETELN TOV EVPNUATOV THG EPEVLVOC.

5.5 XvvonTikd Xoprépacpa

To méunto Ke@AAO0 TOPOVGINGE TV AVAALGT| KOl EPUNVEIN TOV ATOTEAECUATOV TNG EPELVAG,
n onoia Pacictnke og 6V0 AEoveg:

(0) TNV TTO0TIKY OVAAVOT TEPIEXOUEVOD TMV OEKA ETLYEPTLATIKAOV OPYOVIGUAOV TOV KAGOOV
tov B2B marketing kot

(B) TV mocotiky| avaALGT) TV 0ES0UEVOV TOV EPOTNUATOAOYIOL OV amdvincay 118

emayyeALOTIES.

Ao ™) cvotnuotikny avaivon tov 120 dnupociedoemv (12 avd agency) mpoékvye 6Tl ot

OTPUTNYIKES TTEPLEYOUEVOL GTO LEGH KOIVOVIKNG OIKTVMGONG TOPOVGLALOVV S10UPOPOTOINGELS
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avéloya pe To 100G TNG EMXEIPNONG, TOV GTOYO ETKOWVMVIOG KOl TO 100G TEPIEXOUEVOL
(ekmoudeLTIKG, TPOMONTIKO/ETAPIKD, ATOSEIKTIKO). 26TOGO, GE OAES TIC TEPUTTMGELS
dwmot®inke 0T To amodekTikd Teplexopevo (case studies, £pya, testimonials) dnpiovpyet
vymAdtepa emimedn EUTAOKNG, emPefarmdvovtac tnv voddeon GTL 1 TaPoYY| ATTOV amodeiEemv

teXVoyvooiog avEdvel TNV a&lomiotio Kot EVIGYVEL TNV TpoBeon cuvepyasiog.

[TapdAAnAa, 1 GTOTICTIKY AVAAVOT TOL EPOTNUATOAOYIOV KATESEIEE VYNAL ETTimEdQL
a&romotiog (Cronbach’s a > 0.84) kot onuavtikéc OeTikéc cuoyeTioelg ueta&d TV
HETOPANTAOV: EUTIGTOGUVT, avTIAapPavOpevn Texvoyvmaoia, kot Tpdbeon cuvepyasiog. Ta
gupnuata deiyvouv OTL ot emayyeluatiec amodidovy 1laitepn onpacio 6T YvAGCT Kol TN
GUVETELN TOV GLVEPYOTMOV TOVS, GTOLYELD TOV 00N YOVV GTN dNULOLPYIN EUTIGTOGHVIG Kot

HLOKPOYPOVI®V GYECEMV.

ZUVOMKA, TO KEPAANO aLTO EMPERALDVEL TMOG 1) ATOTEAEGUATIKY] GTPOUTNYIKY TEPIEXOUEVOV
dgv meplopileTor 6N cLYVOTNTA AVAPTNONG 1] GTO OLGONTIKO OTOTEAEG LA, AAAL GUVOEETOL LLE
™ dnpovpyia aglog, v aglomotio Kot TN HETOPOPA TEXVOYVOGTaG. Ot SEIKTEG EUTIGTOGVVIG
Ko TpOBeong cuvepyaciag avsdvovtal GO Ol ETLYEIPNCELS EMKOWVOVOLV LLE GUVETELD TNV

gumepio, TNV TEYVOYVOGTIO KOL TA ATOTEAEGLLOTA TOVG.

Ta anoteréopata g avdAvons Bo amoteAésovv T Pdom Yo T0 EMOUEVO KEPAAULO
(Kepdraro 6), 6Tov Ha TapovclacToHV Ta YEVIKA GUUTEPACUOTO TNG £PEVVOC, 01 BEPNTIKES

KOl TPOKTIKEG EMTTAOGELS, KOOMDS KOl OL TPOTAGELS Y10 LEAAOVTIKT] EPELVAL.

Kepdaiaro 6 Xvlntnon, Lopnepaospara kot lpotaoerg
6.1 Zvintnon AmoteleopaTmyv

To moapdv ke@ahalo cuvoyilel Kot EPUNVEDEL TO ATOTEAEGLOTA TTOV TOPOVGLAGTIKOV GTO
Kepdhaio 5, eotialovtog oTic OempnTikég Kot TPOKTIKEG EMNTOCELS TOV gvpnudteov. H
napovoa perétn emPePainoe 0TL 10 TEPLEYOLEVO TV Social media dtudpapatilel kpicipo
POLO GT1 JAUOPP®CT TNG EUTIGTOCHVNG, TNG AVTIAAUPAVOLEVNG TEXVOYVOGING KO TNG

npobeong cuvepyaoiog oto TAaicto tov B2B marketing.

H avéivon mepieyopévou tov déka agencies KatédelEe OTL OL TO OMOTEAEGUOTIKEG
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OTPATNYIKES £fvar EKEIVEG TTOV GLVOLALOVY EKTTAUOEVTIKO, OTOJEIKTIKO KOl TPO®ONTIKO

TEPEXOUEVO, SOTNPADOVTOG VYNAN GLVOYN 6TV ucONTiKY, T0 VPOS Kat 1 Bepatoroyio.

To eKTAOEVLTIKA/EVILEPMTIKA POSES EVIGYVLOVY TNV OVTIANYN ETOYYEALATIGLOD KO
e€e1dikevonc, evd ta case studies Kot ot avapopig ETTVYNUEVOVY EPY®V AELITOLPYOVV MG OTTTH
amooelln a&lomotiog Kot tkovotnTos. To TpomOnTikd/eTanpikd mepieyoUevo, oV Kot
TopoVotdlel YounAdTePN GAANAETIOPaAOT), GUUPBAAAEL GTN LAKPOYPOVIO EVOVVALMGT] TNG

ETALPIKNG TOVTOTNTOS KOL OVOLYVOPIGIULOTNTOG.

Tao TOGOTIKG ATOTEAEGUATO TOV EPMTNUATOAOYIOV EVIGYVLOVY TNV TAPOUTAV® JOTIGTOOT: O
1oLPEG BETIKEG CLOYETIOEIS HETOED EUTIGTOGVVIG, AVTIAAUPBAVOLEVNG TEXVOYVMOGIOG Kot
TpOBeong cuvepyasiog amodekvhovy 0Tt TO TEPLEyOEVO ot social media dev emnpedalet povo

Vv €ova VoG agency, 0ALA Kot TNV Tpaypotiky TpdecT| GuvePYaciog TV TEAATOV.

H avtihappavopevn texvoyvocio (M.0.=4.33) mopoucldotnke ¢ 0 GNUOVIIKOTEPOS
TPoPAETTIKOG TapdyovTag Yia TV podbeom cvvepyasiog (r=0.78). To vpnuo avtd
evBuypoppileron pe ™ peré tov Kim & Song (2023), cOppova e Ty omoia 1 avTiAnm)
TEXVOYVOGTa Kot 1 0OEVTIKOTNTA TOL TEPLEYOUEVOD OTOTEAOVV KABOPIOTIKOVS TOPAYOVTEG
01K0dOUNoNG epumictocvng 610 B2B mAaicto. To ebpnua avtd evBuypappileton pe
mponyovpeves Epevveg (Gefen, 2002+ Chaffey & Smith, 2017), mov vrostmpilovv 6T1 N
teyvoyvooio aroteiel facikd ototyeio eumiotosvvng o€ B2B mepifailovta, 6mov ot

amoPAcELg lvarl LYNAOV PIGKOL Kol AToTOVV OMOOEIEELS AMOTEAEGLATIKOTITOG,

H epmotosvvn, pe péco 6po 4.37, amodeikvoetal kaBopioTikn yia tn datnpnon
pakpoypdvimv oxéoswv. H Bswpia tov trust-based marketing (Morgan & Hunt, 1994)
EVICYVETOL ATTO TOL ELPNHOLTOL TG TTAPOVCAG LEAETNG, KAODE 1 EUTICTOGVUVI ATTOJEIKVOETAL O
GLVOETIKOG KPIKOG OVALESO TNV ETKOWV@VIO, TNV TEYVOYVMOGIN KoL TY] GUUTEPLPOPIKT|

poBecm cuvepyosiog.

TéNog,  eviaio oTpatnyIKn mEPLEXOUEVOL TTOL epapuolovy Ta agencies pe otadepd brand
Voice Kol ETOYYEALOTIKT o1GONTIKY] GUVEIGPEPEL GT ONLOLPYIO LG KOVTIANTTNG
a&lomotiog, otolyeio Tov evicyvel TV mpobupia cuvepyasiog Kot dlopoponolel To agencies

670 avtayovioTikd tepiaiiov tov digital marketing.

62



6.2 Zopmepaopato

ATO TV 0vAADOT TOV ATOTEAECUATOV TPOKVTTOVV TO €E1G PACIKA GUUTEPAGLOTOL: :

Ot emyelpnoeig B2B gumiotevovtal meptocoOTEPO TO agencies Tov TpofdAlovv
EKTIALOEVTIKO KO OITOOEIKTIKO TEPLEYOLUEVO, KAODG anTd avtavakid yvodon, aglomiotio
KoL OL0pAVELQL.

H epmotoocvvn kot n avtidapfovopevn texvoyvooio amoteAovy KofopioTikong
TAPAYOVTEG Y1a TN SLOUOPP®ST TNG TPABESNG GLVEPYAGING.

H mowomta, n ovvéneia kot 1 cuyvotnTa SNHoGIiELeNG EVIGYDOLY TNV EIKOVOL
emayyeALATIGLOD EVOG agency.

H napovoia oe moAhamiég mhatpoppes (Facebook, Instagram, LinkedIn) avdver v
0pOTOTNTO Kol TO engagement, GTOCO 1) ATOTEAECUATIKOTNTO S1LPOPOTOLEITOL
avaAOYO LLE TOV TOTTO TTEPIEXOUEVOL KOl TO KOWVO-GTOYO.

H ocvotmpatikn avdivon dedopévov (likes, oxdha, engagement rate) 6e GuVOLAGUO
LLE TOLOTIKGL YOPAKTNPIOTIKA (VOoC, Bepatoroyia, aglokn toroBEtnon) mapEyet

TOAVTULES TANPOPOPIES Y TN PEATIGTOTOINGT TOV GTPUTYIK®OV TEPLEXOUEVOU.

6.3 Epgvvntikoi Ilepropiopoi

[Tapd v eyxvpdTa g pebodoroyiag, N épevva TapPovGLALEl OPICUEVOVE TEPLOPIGHLOVG:

To detypa mepropiotnke oe &k EAANVIKA agencies, Yeyovog mov meplopilet
SVVATOTNTA YEVIKELONG TOV ATOTEAECUATMV.

H avéivon engagement Bacictnke kuping o mocotikd otoyeia (likes, comments),
Yopig va teprthappavel petafAntég dmmwg amobnievoels, TpoPoiég 1 reach.

Ot omavInoelg Tov epoTHaToA0Yiov Bacifoviol 6 avTIMYELS Kol OYL GE TPOYLLOTIKG
dedopéva cuvepyaciog, ETOUEVOS EVOEXETAL VO EMNPEALOVTOL OO TPOCOTIKES

EUTEPIEC N TPOKOTAAYELS.

Qc1000, 01 TEPLOPIGHOTL AVTOT OV PELOVOLV TNV a&ia TV evpnuatwV, oAAd BEToVY TIg

Baoeig Yo mepartépw depevvnon Kot epPaduvvon.
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6.4 IIpotaoceg Yo Meirovtiki) ‘Epgova

[ T cLVEYION TG EMGTNIOVIKTG LEAETNG TOL POVOUEVOL, TTPOTEivOVTaL TO EENG:

1. Awbdpuvon tov detypatog oe peyardtepo aptBud agencies Kot KAAOwV, OOTE va,
evioyL0el 1 e£®TEPIKT EYKVPOTNTA TOV ATOTEAECUATMV.

2. TIpocHnin molotikdv cuvevievéemv e oteléyn marketing kot weAdteg Yo €1g faBog
KOTAVONOT TOV TOPAYOVIOV EUTIGTOGVVIG.

3. Eoappoyn nepapatikov pedddmv (A/B testing) yia tn HETPNOT TNG TPAYLOTIKNG
EMOPOAONG SLOPOPETIKMOV TOTMV TEPLEXOUEVOU.

4. A&omnoinomn analytics dedopévmv (m.y. impressions, CTR, conversion rate) yio pio. o
OVTIKEYEVIKN OOTIUMGN TG 0mdd0oNG.

5. Melét g oxéong avdpeoa otny eV vonuoovvn (Al-generated content) kou tnv
eUMeTOGVVT, KOG to Al amoktd avéavopevn napovaio oto digital mepifdriov.
Onwg vroypappifovv ot Leonardi & Vaast (2021), o1 ynolakég affordances twv social
media enmnpealovv oNUOVTIKE TN SIUUOPP®OT| EUTIGTOGVVIG KOL TNV OVTIANTTY

AVOEVTIKOTNTA TOL TEPLEXOUEVOD.

6.5 vvolki Emotnpovikn Xoveispopd

H ocvppoin g mapovoag Epeuvag ivarl 10104TEPO OTLLOVTIKN Y10l TO EAANVIKO ETLYEIPT|LOTIKO
nepPdArov, kabmg avadeikviel Tmg to B2B agencies pmopovv va gvicybhcovv v

EUTIGTOCVVT] KOl TIG CUVEPYOGIEC LEGM GTPATNYIKOD TEPIEYOUEVOU.

H mopodoa dimhopatikn epyocio cuppdirel otn Pifioypapio tov B2B digital marketing
AVOOEIKVDOVTOG T GNUOGI0 TNG GTPOTNYIKNG TEPLEYOUEVOV MG EPYOAEIOV EVIGyLONG
EUMIGTOGVVNG Kot TpOBeomg cuvepyasios. Avtiotoyya, ot Quinton & Wilson (2016) toviCovv
o0TL M dnuovpyia Ko dlayeipion oyéoewv pécm social media amotelel BepeMmon Tapdyovia

BeAtimong g emyepnuatikng anddoong oto B2B mepifairov.

Amotelel pon OMOTIKY] TPOGEYYIOT TOL GLVOVALEL OVAAVGT TEPIEYOUEVOD KO EUTELPIKN

pétpnon, mopéyovrog £va mAaicto a&loldynong yio agencies Kot EToyyEALOTIES TOV YDPOUL.
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Ta anoteAéopata VTOGEIKVOOLV OTL 1] EUTIGTOGHVY OV EIvVOL ATAMG OTOTELEGLOL
EMKOWVMVIOKNG TOKTIKNG, 0AAL Tapayopevn a&io Tov TpoKOTTEL HEGO OO T GLVETELD, TN

Slapdavela Ko T O10pKT TaPoyY| YVAOOTC.

6.6 Telk1 Avake@oiaioon — Kigioipo Avmhopatikng

Yvvoyilovtag, 1 epyacio ot TEKUNPLOVEL OTL 1] EpmioTocLvn oto B2B digital marketing
amoteLEl TPOIOV GLVOVACLOV YVAOONG, GLUVETELNG Kol 05DV — GTotYElo TOV KaB1GTOVV TO

TEPLEYOUEVO OVGLAGTIKO TOPAYOVTO ETLYEIPTUATIKNG ETLTUYIOC.

H mapovoa dSumrhopatiky| epyacio. oOAoKANpmoE £vav OAOKANP®OUEVO KOKAO LEAETNG TG
EMIOPOOTG TOV GTPUTIYIKDOV TEPLEXOUEVOD GTO, LEGO KOVMVIKNG SIKTVMONG GTNV EUTIGTOGVHVN
KoL 6TIC 0yopaoTikég Tpobécelg atov xdpo tov B2B marketing. Méoa, and t cuvovaoTiki
EQOPLOYT TOLOTIKNG Kol TOGOTIKNG peBodoroyiag, amodeiyOnke 6T ) emiKovovia 610
ynowokd teptPaAlov dev amoteAel anAdg epyaieio mpofoAng, aAld BepeAidon unxavicuo

OLOHOPPMONG GYECEDV EUTIGTOGVVNG HETAED EMLYEIPTCEWV.

H avdivon mepieyopévou tov déka agencies avEdelEe cagn LoTiPa EMTUYNUEVOV TPAKTIKMV,
emPefoardvovag 0Tt 1 YVAGCT, N SLPAVELD, 1 TEYVOYVAOGTN KOl 1] GUVETELL OTOTEAOVY TOVG
TVAMVEG TAVE® GTOLG 0T0T0VG XTILETOL 1] EUTIGTOCVVT] KoL EVICYLETAL 1| TPOOEST] GLVEPYATIAG.
H mocotikr| d1epgivnomn TV aVTIMYE®Y ETOYYEALATIOV LEGH TOL EPOTNUATOAOYIOV
eVIoYLGE OVTA TO EVPNUATAL, KOTAOEKVOOVTAG OTL 1] EUTLGTOGVVI, 1] TEXVOYVOGI KoL 1
poOBecm cuvepyaciog cuvdEovTal LE 1oYVPES BeTIKES GuoyETioELs, emPePordvovtag

BeopnTikd poviéha 0nwg avtd twv Morgan & Hunt (1994) ko Gefen (2002).

Emompovikd, n epyacio cuvelopépetl otn Piploypapio tov B2B digital trust mpospépovtog
£va TPOKTIKA @apUOGIHLO TA0IG10 AELOAGYNONG GTPATYIKMVY TEPLEYOUEVOV, TO OTTOT0 UITopEl
va a&lomomBel amd agencies, marketers Kot EnyelpnoelS yia tn BeEATioTOTOINO™ TG

EMKOIVOVIOKNG TOLG TOPOLGLOG.

Melhovtikd, n €pevva umopel va emextadel oty enidpacn TV epyoreimv TEQVNTNG
VONUOGVVTG GTT| ONLovpYia TEPLEYOUEVOD, KOOMDS Kt 6T 1EPEVVTOT TOL TAG Ol
OVTOUOTOTOUUEVES LOPPEG EMKOVMVING EMNPEALOVV TNV EUTIGTOGVVT KoL TV avOp®ITIVN
dudotaon Tov B2B oyécewv.
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H mopovoa epyacia, evtaypévn oto akadnuoiko mioioto Tov Neapolis University Pafos,
@1A000&el va amoTeAEéaEL onpeio avapopdg yio LEAAOVTIKEG HEAETEG KO TPOUKTIKEG EQAPUOYEG,
VIoYpoppilovTag Tl 1 EUTLGTOGUV GTOV YNELoKO Y®OPo Oev ¥TileTon pe TeXVIKES, OAAG e

atilec.
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ITAPAPTHMATA
Hapdaptnpe A — Emotoi 'Eykpiong Emrpomniig Acovroroyiog kot BronOui)g

H mapovca épevva eykpidnie and v Emtpony| Asovtoroyiag ko Bionfikng tov Neapolis
University Pafos, pe aptBpo mpotokdArov 79/2025 kot nuepounvia £ykprong 09/12/2025.

H emotoln £yKpiong TEKUNPLOVEL OTL 1] EPELVNTIKN S1OOKAGTIO TANPOL TIC OTOTOVUEVES OPYES
deovtoroyiag, TPOoTOGING TPOCHOTIKMY OES0UEVOV KOl AVOVOLIOG TV GUUUETEYOVIMV.

To emionuo &yypago tpeitan 6To apyeio Tov epgvvnti Kot eivan drabéoipo mpog enideén otnv
emPArénovca apyn N otnv Enttporn AgovtoAoyiog, Katdmy a1tiUaTog.

Hoapdaptype B — Epotnpatoroyro ‘Epgovag

To akdAovBo epOTNUATOLOYLIO ¥PNGLOTOMONKE GTO TAOIGLO TNG TOGOTIKNG AVAALGNG TG
TOPOVCOG LEAETNG.

210%0G oV givar 1 dtepehivnomn TG oxEoNG LETAED GTPATNYIK®V TEPIEXOUEVOL GTA LEGO
KOW®VIKNG OIKTO®ONG, EUTIGTOGVUVIG Kot TPOBESTG cLuvepYasiag aTtov y®dpo tov B2B
HUOPKETIVYK.

Aopn Epotpatoroyiov

1. Anpoypogikd Xtoryeio Zvppetexdviov
o  ®OAo, nhkia, eTayyeAUATIKOG POAOG, XPOVIO EUTELPIOG, TOUENS
dpacTNPLOTNTOGS.
2. Avtilnyn yuo v Epmietocdvn (Trust)
o Ankooeg Q11-Q15, oe khMpoaka Likert 1-5, oyxetucés pe a&lomotia,
glukpivela ko dtopdvela Towv agencies.
3. Avtioppavopevn Teyvoyvooia (Perceived Expertise)
o Aniwoelg Q16—Q20, mov a&loloyodv TV TEXVIKY| EXAPKELX, TN YVAOGCT Kol TN
GULVETELD TOV agencies.
4. TIp6Beom Xvvepyaociog (Purchase Intention / Willingness to Collaborate)
o Ankooelg Q21-Q25, mov petpodv ) d1dbeon cvvepyasiog, cuvEXIoNG M
GVOTOONG LANPECLOV agency.
Oleg o1 epomoelg dttvnodnkav o mevtaPdopia kiipoaka Likert (1 = Atapovod amdivta £0¢
5 =Zopueove ardivta).
H ovAloyn dedopévav tpaypoatomomOnke avavupo Kot NAEKTPoVIKE, petadd Askepfpiov
2025 — Iavovapiov 2026, og deiypa 118 emayyeipatiov tov yopov tov digital marketing.

Hopdaptypae I' — Evéociktikd Iopadciypata Avaptiioemv (Content Analysis)

Mo Adyovg dropavelag Kot TeKUnpimongs, 0l TPOTOYEVELS OTTIKEG avapopég (screenshots twv
POStS) oV ¥PNGOTOMONKAV KOTA TNV vAADGT TEPLEYOUEVOD THPOVVTNL GE EEYMPLOTO
QAaKeA0, SLOBECIILO TTPOG EMIOEIEN KOTOTLY OUTHILOTOG TNG ENMLTPOTNG,.

O avaptoelg ovtég apopov Ta déka (10) agencies Tov delypartog Kot avtiotoryovv otig 120
GUVOAMKE OMNIOGIEVGELS TOL KaToypdenkay Kot kwdtkoromonkav ota Kepdioa 4.2.1-4.2.10.
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O gdkerog «IMapaptnua I' — Agtypa Avapmioewv (Visual Dataset)» meptapfavel evostktikd
TOPOOETYLLOTO EKTOOEVTIKOD, TPO®MONTIKOD Kol ATOdEIKTIKO TEPLeyopuévov (case studies),
OTMG AVTA AVOIADOVTOL GTOVG TVOKEG TNG £PEVVAG,.
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